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Tf you do not want liberty crushed 
Jue TY LIBERTY 
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WHEN LIBERTY DIES 
LIFE'S OPPORTUNITIES 
DIE ALSO 
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OUR BIRTHDAY EDITORIAL 
BY THE FOUNDER 


HIRTY-SIX years ago this week the first number 
of the “Boot and Shoe Recorder” made its appear- 
ance. 

Thirty-six years ago, peace and happiness. Today, 
the greatest war the world ever knew or ever dreamed 
of and the patriotism of every man and woman tested. 
As the “Boot and Shoe Recorder” gained its success by 
perseverance, so we must gain democracy and freedom 
for the world by perseverance. Those of us who can- 
not go “over there” can conserve on our living habits, 
cultivate gardens, help in home war work, and invest 
what dollars we have to spare in Liberty Bonds and 
Thrift Stamps. You will soon be called upon to sub- 
scribe for our third Liberty Loan and leaving out the 
fact that it is an excellent investment, remember you 
are not giving this money to your country, but only 
lending it, to be repaid you with interest. Bear this 
in mind when you are asked to.do your part in this 
direction. 

I hope one year from today I may be able to say a 
word in which I can incorporate my congratulations 
that the great war is over and your Liberty Bonds are 
at a good premium. 

W. L. TERHUNE. 


WATCH YOUR CREDITS 
COMING AND GOING 


‘s TIME for everything and everything in its place,” 
is an age-hallowed maxim emphasized to busi- 
nessmen today in the matter of credits. 
Careless credit wastes the time of dollars, and with 
dollars as with men, time 
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The dollars that come through taking your discounts 
are wasted to you if not taken; your credit is better 
if they are. 

The dollars tied up in long and indiscriminate cus- 
tomer-credits are wasted just to the degree that such 
credits can be eliminated. ‘Too often the ratio of stock 
turnover on retail credit accounts is more apparent 
than real. It has been well said that every idle dollar 
is an alien enemy, and idle dollars and careless credits 
go hand in hand. ; 


HEADLINE 
HOPPERS 


T is so true that the American public “runs as it reads” 
and lets the eye jump from headline to head- 
line gleaning the news of the day. It is interesting to 
observe that the headline artists of great city news- 
papers have already designed and put into metal such 
optimistic eye catchers as “Germans Defeated”; “War 
Is Ended, Peace Is Declared”; “Kaiser Goes to St. 
Helena”; and a hundred and one variations that are 
glowing hopes of our people. We had occasion to 
inspect proofs of heads such as these and noted that 
no scare heads were prepared based on the reverse of 
victory’s shield. 

As the newspaper but reflects the public mind to 
which it is catering, take it from these advance heralds 
of type unprinted that America looks forward only 
to peace through victory. The American public will 
stand for no other terms on that final day, and it rests 
for every individual in our industry to set his mark 


_ for that achievement. In the daily conduct of 


our lives in following the 





is money. Many a man, ¥— 
efficient in getting work 
out of himself and em- 
ployees, thinks he is doing 
his bit because he is deal- 
ing with tangible things. 
But work is measured by 


and this in turn is built world. 
upon efficiency in stock 
turnover plus efficiency in 
the use of credit. Pa 





Think out new ways; think out new 
methods; think out even new ways to 
deal with old problems. Don’t always be 
thinking of getting back where you were 
its dollar-productiveness, j before the war. Get into a real new 

Daviw Lioyp GerorcE, 
Prime Minister of England. 


* rules of the Food and 
Fuel Administrations, in 
the ordering and conduct 
of our business, in the use 
of our monies, in the giv- 
ing of our men, we have 
a duty to perform. Every 
hour of our waking day 
of every one of us counts 
in the Victory for De- 
“ mocracy. 
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THE PURE SHOE DERELICT 
SIGHTED AGAIN 


HE Legislature of New York has been entertained 

.recently by proponents of a characteristic “pure 
shoe bill,” one of those wandering derelicts which have 
been trying for several years to get themselves enacted 
into law, humbug measures purporting to be in the in- 
terests of “the consumer,” but so devised as to make 
the consumer pay a needless extra price for his shoes, 
to no purpose whatever, through the restrictions and 
expense entailed on the trade. The associations have 
done good work in repelling these gas-attacks in the 
various theatres of legislation. Their work has been 
educational; fair-minded law-makers have been con- 
vinced, and they will look askance on all and sundry 
attempts to hamper and restrict the shoe trade. 


The problem needs but a minimum of technical 
knowledge of shoes, to indicate the unfair character 
of such proposals affecting shoe materials. Any man 
can understand that people do not expect gold wheels 
and gold frame, in a “solid gold” watch; nor woolen 
cloth used for stiffening and padding, in an “all wool” 
overcoat. Such uses of expensive material would not 
only be excessively wasteful, but would actually pro- 
duce inferior articles, because brass and steel are better 
than gold, and tough canvas and buckram better than 
woolen cloth, for the purposes severally indicated. The 
parallel situation in regard to the building of shoes 
needs but little explaining to 
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telligently, and secondly, keeping and developing 
them? 

The responsibility of the employer does not cease 
when the employee is engaged, but extends to his 
entire career with the house. The problem facing the 
employer is to develop those which his business can 
afford and will accept. In the shoe stores today a prob- 
lem of development is pressing hard. Experienced 
shoe salesmen are at a premium, and on the older 
men there rests the duty of patience and cheerful help 
in training others to fill the gaps. 

They must not look askance at woman on the fitting 
stool nor ignore the juniors of the staff, but rather 
work with those on the verge of manhood to convert 
assertiveness into initiative; business ignorance into 
trade knowledge, ~ and youthful activity into 
salesmanship. 


WITH STYLE SHOWS 
POPULAR—TRY ONE 
IN YOUR STORE 


SHOE merchant fifty miles from Broadway had a 
problem of introducing latest New York styles to 
his town. His people had drifted along, satisfied with 
mediocre styles, not quite plain bread and butter stuff, 
but styles without real pep. Classy folks of the town 
went to New York for their snappy footwear. The 
merchant wanted to. keep 
*% at home the trade that went 





men of intelligence and a * 
candid outlook. 


PROBLEMS OF 


“There ought to be throughout this 
country the closest attention to efficiency 
in all our undertakings. We must study. 


to New York. Also, he 
wanted to wake up trade at 
home. So he put on a style 


WARTIME , show in his store, with liv- 
EMPLOYMENT to increase production and to improve ine aaniiéle wearing the 
60m ie te our methods of distribution. We should stunningest shoes. The 

éetheneinil om es teak take advantage of every device that will seater MRM Hiat aitine 
of wilt Gn een Oe give effectiveness to the labor of men or around came, saw and sur- 
country a billion and a half the use of money and credit. We should rendered. In one style 
dollars every year. Every apply to every available natural mien yung show, expensive it is true, 
new employee costs a house of this country the fullest measure of in- the merchant introduced 
$25 to $1000 or even more. telligent develop ae St Gintine New York styles to his town 


What steps are being taken 
to reduce this expense by 
first selecting employees in- 





Vice-Pres. Guaranty Trust Co. of N. Y. 


and got them accepted more 
strongly than he would have 
in a year’s publicity. 














foreground if no goods are shown. 
with dark blue cloth. 
mounted on plush-covered box and platform. 
substituted for the statue of Liberty. 





A WINDOW FOR YOU TO FEATURE—A display that can be used with or without merchandise, additional signs being placed in the 
The statue of Liberty is 52 inches high and costs $15. The wallboard panel with circular top is covered 
Gold tinsel cords radiate from the torch in “Liberty's” hand. The eagle is made of papier-mache. The sign is 
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If desired, a figure cut out of cardboard or wallboard and carefully painted may be 


Every Shoe Merchant Should In- 
vest and Give Utmost Publicity 


HERE is true patriotism in the shoe and leather industry, for our hearts and 

our efforts are aimed at victory, and in each of the stepping stones to that 
goal the industry has not been remiss in doing its duty. 

On this date we come to the next stepping stone, the third Liberty bond 
issue, and the merchants of America can do their bit in arousing the public to 
its duty. 

It is as much for patriotism as it is for continuity of your business that this 
bond issue be an overwhelming success at this most critical time in the world’s 
history. Every dollar over-subscribed is an encouragement from America backing 
up the heroes at the war front, and inspiring them to turn the German drive 
into a German rout and defeat. 

This bond issue is to instill a new vigor into the battle for freedom. 

As a merchant you should know that the safest business investment is in 
a safe government. Take the case in hand: The United States is entered in the 
World War on the side of Justice, Liberty, Equality of Humankind and World 
Democracy. ; 

Just so with nations. And we are fighting for world stability that will make 
business stability. We are engaged in a war that will make you and your 
interests safe. 

The Government of the United States, through the bonds of its Third Liberty, 
Loan, offers you a promise to pay of the best going concern in the world. 

If you have prospered in the past it has been largely due to the stability of 
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The plaque in the center recalls the splendid patriotism of the fathers of this Republic. 


your nation. You want to keep your nation in that condition. You can do this 
by investing in your government. If you can’t fight, your dollar can, is a terse 
reminder of your duty. 

You, as a merchant, must go still further. You must not only invest, but 
you must teach others -how to invest. It is for this reason that the “Recorder” 
and a number of representative firms are giving in this issue inspiration and 
suggestions to you for the furtherance of the Third Liberty Loan campaign 
through your store. By word of mouth, by window publicity, and by newspaper 
advertising, you can awaken the public to their duty. If this new loan could be 
handsomely over-subscribed it would be the greatest answer to the Kaiser that 
the American public stands unanimously back of its government. 

As a merchant, emphasize over and over the necessity of outright purchase 
of the bonds and not the transmission of them back to the bank, for the bank 
but rediscounts with the Federal Reserve Bank, and we will but be doing what 
we did in the Civil War days when we issued fiat money. A bond purchased 
should be a bond held by the individual for the term written upon it. You as a 
merchant should make it easy for your salespeople to buy this next issue on the 
instalment plan. 

They are doing their bit who fight and give their lives, you have got to do yours 
and we have got to do ours, for we never can adequately repay for the security 
which we at home get by their sacrifices. 
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4 WINDOW FOR LIBERTY LOAN PUBLICITY—This display effectively emphasizes the duty of subscribing for the Third Liberty Loan. 
Note particularly the desk in the foreground, with 


Liberty Bond application blank, pens and ink-well, which suggests prompt compliance with the sign’s appeal. 


In the Third Liberty Loan 
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JOHN O'CONNOR 


President National Shoe Retailers’ 
Association, Chicago, II}. 
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S President of the National Shoe Retailers’ 

Association I believe it is the duty of not 

only every member, but every shoe retailer in the 

United States to come forward and not only pur- 

chase for himself every dollar he can afford, but 
to see that his employees do the same. 

Uncle Sam has been very lenient with us in the 
past in the way of taxes and calls upon the general 
public for money, and now in his time of need, it 
is up to the loyal American citizen to do all he 
possibly can. 

The interest rate of 4% per cent. makes this 
issue a very attractive proposition from an in- 
vestment point of view, but I do not believe we 
should look entirely upon that side, but get to- 
gether and put it over the top in such a big way 
that the noise of it will frighten our enemies and 
encourage our allies and own boys in the trenches. 


a 
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JOHN S. KENT 


President National Boot and Shoe Man- 
ufacturers’ Association, Brockton, Mass. 
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HEN the great war is over there will be just 

two classes of American citizens—those 
who have done their duty to the limit of their 
ability, and those who have not. Those who can- 
not fight must furnish the things necessary on the 
firing line. 

Business men can help in a hundred ways. 
They will help in every department and serve in 
every patriotic undertaking. Just now the great 
thing to.put through is the third Liberty Loan. 
It is peculiarly a business man’s proposition. 
Even business itself must stand aside until the 
success of this campaign is assured. Every one of 
us must take home to himself his personal respon- 
sibility for a prompt over-subscription of the 
Loan. 

How little is required of us in comparison with 
the great sacrifice thousands of our citizens are 
making on the battlefields of France and when- 
ever democracy’s cause is at stake! 
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BYRON S. WATSON 


President National Shoe Wholesalers’ 
Association, Providence, R. I. 
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FIRMLY believe that the greatest present duty 

imposed upon the American business man is to 

devote his energies to assure the complete success 
of the new Liberty Loan. 

Every patriotic citizen owes it to himself and 
to his country to give all that he has in spirit, in 
loyalty, in effort and in- resources to help win this 
war. We should share the responsibilities of our 
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Liberty 


Messages 
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Association 


Leaders 


citizenship as well as accept and enjoy its privi-. 


leges. 

A full measure of co-operation between the 
Government and business must exist in order to 
secure the best results. Normal business condi- 
tions cannot be restored until this war is conclud- 
ed and this war cannot end until the militaristic 
power of Prussianized Germany is crushed. by the 
force of our arms and those of our allies. In no 
other way can the family of nations obtain that 
enduring peace that means freedom and liberty 
for all mankind. 


(Bujron S ELST. 
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ARTHUR I. BENEDICT 


President National Shoe Travelers’ 
Association, New York, N. Y. 
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HE National Shoe Travelers’ Association is 
represented in the various branches of the 
National Service by about one hundred of its 
members. The action of these men in taking up 
arms has helped to make it possible for you to 
peacefully continue the pursuit of your vocation. 
With the third Liberty Loan we have an oppor- 
tunity to show our personal determination to win 
the war. Our determination to see this war 
through to Victory will be measured by our sub- 
scriptions to this Liberty Loan and our willing- 
ness to save to do it. The time is here for each 
one of us to take part. What will you deny your- 
self so that you may save toward an extra share 
in this Loan? 

Through the courtesy and public spirit of the 
“Recorder,” I am enabled to address you, scat- 
tered throughout the entire country as you are. 
Let me beseech you, therefore, to do your utmost 
to make this Loan a success. 


ullex St Bucectick 
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Messages 
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V. A. WALLIN 


President Tanners’ Council of the U. S. 
A., National Association of Tanners 


J. H. MARTIN 


President National Leather and Shoe 
Finders’ Association, Minneapolis, Minn. 
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HE Third Liberty Loan is a call-to-arms for 
the stay-at-home. “Buy Liberty Bonds” is 
a slogan not to cry but to apply. 

It is our duty to pay equitable taxation. It is 
our privilege to own Liberty Bonds. 

Liberty Bonds are the premiums we pay for 
the safety of democracy. They are the only form 
of insurance on which the premiums are return- 
able in full with interest. 

Our young men are giving to America more 
than we can ever give. Yet we are asked only to 
lend the use of our money. When our country 
asks so little and gives so much, we must ask our- 
selves individually, not what shall we do, but how 
much can we do? 

We can Buy Liberty Bonds. 

And having bought, we can work and plan—in- 
crease our personal and business efficiency, and 
to direct the time, energy, money and credit so 
conserved into the channels of greatest national 


usefulness. fru P 
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Washington, D. C. 
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HE tanners of the country will not have done 
their full duty in simply making the best 
army leather and at just prices. 

They must furnish their full share of the money 
required by the Government to equip our Army 
and send it abroad with the best guns, clothing 
and shoes in the world. 

The Board of Directors of the Tanners’ Coun- 
cil has ordered all of the surplus funds belonging 
to the Council to be invested in Liberty ‘Bonds. 


VO LYfatt. 
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To Save the Lives of Our 
Brothers and Sons 


Invest in U.S. 


Liberty 


The supremely important busi- 
ness of America now is to win 
this war. This sixteen page pic- 
torial message on that subject is 
made possible by the patriotic 
co-operation and support of the 
following firms: 


Allen-Foster-Bridgeo Com- 
pany 

Brockton Shoe Manufacturers’ 
Association . 

Daniel Green Felt Shoe Com- 
pany 

Edwin Clapp & Son, Inc. 

P. J. Harney Shoe Company 

Kaut-Reith Shoe Company 

Mitchell-Caunt Company 

_The Menihan Company 

Rogers Fibre Company 

R. P. Smith & Sons Company 

United Shoe Machinery Com- 
pany 

Victor Shoe Company 

Whitcomb Shoe Company 

Whittemore Bros. Corporation 
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Our army and navy are the protectors and the only 
protectors of your home—your family—your in- 
come—~your property. 

What will become of you and yours if these pro- 
tectors are weakened and rendered insufficient to 
their task? 

They will not be defeated by the enemy. 

The only way they can be defeated or weakened 
is through your failure to support them with ships, 
food, weapons, ammunitions, clothing and supplies. 

Your life, your business, the future of your 
family, may depend upon how much real effort and 
sacrifice you make to invest in 


Liberty Bonds 


In utilizing this advertisement to promote the sale of Liberty 
Bonds, rather than our own business, we do so in the firm be- 
lief that no sacrifice that we can make as business men, can 
equal the sacrifice, courage and spirit of the American youth 
at the front. Get behind them—Buy Liberty Bonds! 


Rogers Fibre Company 
121 Beach Street - ° - - Boston, Mass. 
“LEATHEROID” “MOUSAM” “NATIONAL” 
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How Much of Your Pay Do You Think 
You Can Keep if Germany Wins This War? 















If, to help America win this war, you buy 


: Liberty Bonds 


to the very limit of your ability you are not merely 
helping America. You are not merely making a good 
investment. You are not merely helping to bring 
Pal peace nearer. You are doing all these things, and in 
Xe addition you are 
; buying the best pro- 
tection for your own 
individual prosper- 
ity—yes, the only 
real protection you 


BL > can buy. 
i es 


Deviate A 








Universal support of the Government is loyalty and patriotism and 
besides—if Uncle Sam is not victorious in this war there will be 
mighty little profit in business for U. S.—Autocracy is a close col- 
lector. 


Edwin Clapp & Son, Inc. 


MANUFACTURERS OF 


MEN’S SHOES 


HIGHEST GRADE ONLY 
East Weymouth, Mass. 
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; ; Gave Every 
ie Dollar 
You Own 





how little would the sacrifice be compared to theirs. 
We are not asked to give. We are asked only to /end. To 
lend at good interest secured by the best collateral on earth 


U. S. Liberty Bonds 


In_ co-operation with the Liberty Loan Committee this advertisement is 
published by 


R. P. Smith & Sons Company 


Made good in 1859 At it ever since 
Franklin and Quincy Streets, Chicago 
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t Will YouInvest Your Money Let Germany Take it 
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| BE practical. Look squarely at the facts. We will either invest our money with Uncle ' 
" Sam now, at good interest rates, to help him win this war, or we will give it up later | 


to pay Germany’s war cost—and as much more as Germany chooses to collect. Invest in 


| U. S. GOV’T BONDS : 




















| Third Liberty Loan | 
if 
(\j This space contributed to the Winning cf the Var by ' 
: | UNITED SHOE MACHINERY CORPORATION, Boston, Mass. | 
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In this line every true American can 
and will help to win the war. Invest in 


Liberty Bonds 


Daniel Green Felt Shoe Company 


Manufacturers of 
“COMFY” Felt Slippers—The National Slippers 
Styles for Every Member of Every Family 
117 EAST 13TH STREET, NEW YORK 
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f “Lend Met Your Money **Give Me Your = 
that I may equip my Army Money or Your } ~ 
7 and Navy to insure for you Life’ S 


and your children the bles- 
sings of Liberty.” 


Invest now to the limit of your ability in 


U.S. Liberty Bonds 


In co-operation with the Liberty Loan Committee this advertisement is 
published by 


Allen-Foster-Bridgeo Co. 


Specialists in Women’s Stylish 
cKay Footwear 

LYNN - - - - = MASS. 

Boston Office, 207 Essex Street 
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An official photograph of the club 
which is used to “finish off”’ 
wounded Italian soldiers. 32,000 of 
these were recently captured by 
the Italians. 











is in grim and sober reality what we are 
fighting this war to prevent. The club pic- 
tured above—from an actual official photo- 
graph—might be the weapon of a savage cave 
man of five thousand years ago. It is in fact 
the weapon with which German soldiers “‘finish 
off’’ enemy wounded who have fallen on the 
battlefield. 
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The Destruction 


of Civilization 


There is only one answer to make to such 
methods—the defeat of the German armies. 
America has taken up the sword to give that 
answer. Our army is in France to help win 
this war on the battlefield—that civilization 
may be safe, that America may be safe. 


You Can Have Your Share in America’s Answer 
to German Savagery 


Che Third Liberty Loan is your opportun- 
ity. It is the most direct blow that can be 
struck at German military supremacy. . It is 
the most powerful aid that can be given our 
soldiers in France. It means rifles and helmets 


Save Civilization, Save America, Your Own Family 
and Your Own Home 


In co-operation with the Liberty Loan Committee this advertisement is 


published by 


Mitchell-Caunt Company 


Makers of Women’s McKay Footwear Exclusively 
Boston Office: 72 Lincoln Street 


LYNN, MASS. 





and gas-masks—the best protection for our 
men from German brutality. It means big 
guns and shells and airplanes—and VICTORY. 

Invest today in bonds of the Third Liberty 
Loan, and save the lives of American soldiers. 
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Elare now building more naval and From the shipyards of the Pacific 
merchant ships than we havecon- to those of the Atlantic; on our farms 
structed in the last generation. and in.our mines, mills and factories in 
We are building a vast fleet of air- every state in the Union; back of the 
planes, and enormous suppliesof artillery, firing lines in France, where men are 
motor trucks, machine guns, rifles and training, camps are being erected and 
ammunition. We are feeding, clothing ‘railroads built, billions upon billions 
and training an army of a million men, are being expended for labor, for trans- 
and preparing-for a million more. We _ portation, for materials and supplies 
have loaned billions cf dollars to our of every description. 
allies to be spent in the United States. 


The mind can hardly conceive the sums of money 
required for our war preparations. Yet these ex- 
penditures are absolutely essential. We must win 
the war quickly if possible; we must carry it on for 
years if necessary. We must do the job with 
American thoroughness, let the cost be what it 


may. 


In co-operation with the Liberty Loan Committee this advertisement is 
published by 


Whittemore Bros. Corp. 


Largest Manufacturers of Shoe Polishes in the World 
BOSTON, MASS. 
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Remember, when you 
invest in your Liberty 
Bonds, that there is 
immediate, urgent; 
imperative need for 
every dollar you can 
possibly spare. 
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Put your money 


in this bank 
It’s the safest in the world. It pays you good 
interest. And your deposits in it help to insure a 


priceless heritage of freedom and peace for your 
children and your childrens’ children. 


To the limit of your 
resources 


Invest in the Third U.S. 


| Liberty Loan 


7 


In co-operation with the Liberty Loan Committee 


this advertisement is published by 


Victor Shoe Company 


Popular Priced Shoes for Men, Boys 
and Girls 


SALEM, MASS. 
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[He says we ate bluffing 

‘Lets show him a bid Card — 
and everybody in on the Pot. 

gia Put up your ante now ththe 
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In co-operation with the Liberty Loan Com- 
mittee this advertisement is published by 


Whitcomb Shoe Co. 


Manufacturers of Men’s Union-Made Shoes 
HAVERHILL, MASS. 
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HALL this little girl grow up in the sort of 

American home we know, healthy and 
happy? Shall she have the advantage of 
living and learning in a free land,.under free 
institutions? Shall such children develop into 
Liberty-loving citizens that a free America 
may be proud of? 


orth Fighting For? 


For over two hundred years Americans 
have fought valiantly, and died gallantly, to 
win for themselves and hand down to their 
posterity the blessings of liberty, justice, self- 
government and equal opportunity. This 
precious heritage, bought at so great a price, 
is now threatened. 


The question which today confronts America as a nation, and 
you as an individual, is whether cr not a free 
America is worth fighting for 


Are American children in this and all 
future generations to receive unimpaired the 
legacy of freedom of which we are now the 
custodians, or shall their country be turned 


over bodily to the brutal, rapacious, power- 
mad enemy which has forced us into this war? 

This question cannot be answered by word 
of mouth, but by deeds alone. 


Let your answer be your investment in 


Liberty Bonds! 


In co-operacion -_ the Liberiy Loan Committee this oiuitine 
ment is published by 


KAUT-REITH 


Babies’ Shoes—Standard of the World 
ST. LOUIS - - 
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HRIFT requires the exercise of restraint 

and self-denial—qualities without which 
you cannot achieve the success in life which it 
is your ambition to achieve, and for the lack of 
which you are likely to suffer in later years. 


The money you acquire by thrift you are 
asked to loan—not give—to your country. 
It will come back to you when you may need 
it far more than you do now, and you will be 
paid interest for its use. 


This war is a frightful thing, but it may prove of ines- 
timable benefit to you, if it teaches you the good habit 
of thrift. Start the habit by investing in 


Are Not A Rides 
But A Blessing 
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YOU are asked to save every 
cent not needed for your rea- 
sonable support and physical 
well being —this is thrift 


Liberty Bonds # 


In co-operation with the aad Loan Committee this ad- <S 7G j 
\Y Ky / 


vertisement is published by 


P. J. Harney Shoe Co. 


“The Shoes You Order Are 
the Shoes You Get” 


FACTORY - - - : - LYNN, MASS. 
BOSTON OFFICE - - - 183 ESSEX STREET 
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“And there is a lot 
more up the river 
than has ever come 
over the falls.” 


Our business is mighty important to us 
but we are more than glad to substitute 
for our own message on this page the 
message of the Liberty Loan. 


The Menihan Co. 


Shoe Makers for Women 


ROCHESTER, N. Y. 
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We are 
“ going to / 


Win This War ’ 


The victory, like everything worth while in life, 
will require sacrifice, self denial, ungrudging effort. 

In defense of Liberty, Justice and Civiliza- 
tion, we must use every weapon at our com- 
mand. And not the least of these is money. 
Never in the history of the world has there been 
atruercause. Invest in 


Liberty Bonds 


Everyone of us must take home to himself his 
personal responsibility for a prompt over-sub- 
scription of the third Liberty Loan. 


Brockton Shoe Manufac- 
turers’ Association 
BROCKTON, MASS. 
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DO YON WANT TALL KIND OF PEACE ? 


Unless we force Germany to clearly under-. 
stand that militarism, autocracy, and break- 
age of solemn treaties do not pay, we and 
every other nation in the world will have to 
be continuously ‘‘armed to the teeth,”’; || \.".' 
Would you rather pay (in the shape'of - - ' 
taxes) your share of the cost of this constant 
burden, with the shadow of war continu- 
ously hanging over you, your childre}:and 
your children's children? Or will you'now 


LIBERTY 
BONDS 


and Help Win a 
Lasting Peace 


In co-operation with the Liberty Loan 
Committee this advertisement is pub- 
lished by 


Boot & Shoe Recorder 
Publishing Co. 


207 South St., Boston, | ‘Mass; | 


24,2 
ib ha! 
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A alte Ri Plan of Economy 


The Shoe Stores and the Manufacturers and Wholesalers to Eliminate Waste 
in Materials, Time and Money 


By T. M. SCOGGINS 


CONOMY means to the merchant of shoes continu- 
ance in business life. That may sound like a broad 

statement and rather pessimistic; but it is true. If 
there be not economy then many of the retailers will be 
forced to seek other avenues of endeavor. I do not mean 
by economy that there must be price cutting to the 
detriment of legitimate profit; but I do mean to say 
that thrift must be the order of the day with the retail 
shoe man. . 

To really benefit by his own thrift 
the retailer must have the aid of the 
manufacturer and of the jobber. We 
cannot carry the whole burden and 
if the manufacturer and the jobber 
will eliminate the waste which has 
grown up in their business the -retail 
merchant will be encouraged to cut 
out extravagances which have be- 
come custom and which seriously 
interfere with proper economy. 


Closer Inspection 
of Expenses 

There is very little reason for a re- 
tail shoe dealer having a delivery 
system. A package of shoes makes 
a small bundle; and when delivery is 
insisted upon there should be a 
charge equal to the messenger fee. 
The elimination of the approval 
habit and the necessity of exchanges 
would also tend to conserve labor and would enable us 
to do business on a closer margin. Frankly add a charge 
of a certain percentage of interest to accounts which 
are of longer standing than thirty days. You may 
anger some; but you will gain by it in the end. There 
is no reason why merchants should pay interest at the 
bank in order to carry accounts which could just as 
easily have been cash transactions in the first place. 
While the policy of my firm in these respects has always 
been a broad one I do not think the day is far distant 


T. M. SCROGGINS 


Vice-President Krupp & Tuffly, Inc., 
Houston, Texas. 


when we will be forced to take such steps tending to 
the reduction of operating costs. 

The manufacturer too has a number of practices that 
could be eliminated and the saving applied to reducing 
his overhead charges and when the manufacturer is 
able to make a saving by the practice of economy and 
of thrift the saving should be passed along to the mer- 
chant and thence to the consumer. For with the in- 

creased burden of living, with the 
necessity of thrift and economy im- 
posed upon the consumer that indi- 
vidual passes it back to the retail 
dealer in all lines, and if we do not 
get the benefit of saving by the man- 
ufacturers then we are double suf- 
ferers. 


Undoubtedly — each 


merchant, 
if he will study for a moment, will 
find some practice in his own business 
which really amounts to an extrava- 
gance: Search records and you will 
find it. Then cut it out. 


In the end these forced economies 
and those practices of thrift which 
are now being forced upon us will be 
of great benefit to the trade; both 
manufacturer and merchant, and 
thus to the consuming public. 





A four-story factory building, 100 by 250 feet, of 
concrete, is being erected at Naugatuck, Conn., for the 
United States Rubber Company. When completed it 
will be one of the largest manufacturing plants in that 
lively rubber manufacturing town. 





The L. Candee & Co., New Haven, has instituted 
a circulating library at its factory for the exclusive 
use of its employees. Twelve young women have it 
in charge, two of whom officiate one day a week. 
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Five 
Good 
Reasons 
for 
Buying 
Liberty 
Bonds 

















Liberty Bonds make Liberty Boys. Base your Bond buying en maintaining 
one or more soldiers in the field. 


feet suffer from German liquid fire. Note shoes and feet of 
‘ soldier at right. 











Cattle behind the French lines, ready for transfermation into foed 
and leather. 


Soldiers of the National Army at Camp Gordon, Ga., better soldiers. 
man for man, than the massed battalions of autocracy. 




















NEWS PICTOR 


Fair Fashion and a Fire Fighter. 
Woman’s versatility demon- 
strated. The Scotch fire lassie 
knows her transatlantic cousin 
put the “chic” in Chicago. 


2 CDV E Sy IEAM 








7 MN’ Itinerant shoe makers in Palestine, repairing 
Chino-American Boy Scout in Red Cross gar- ; t shoes for the victorious armies. 
ment drive for Belgian and French war : 

sufferers. 























Short skirts of other days. Style history repeats 
itself—here we see an Easter parade along Com- 
monwealth avenue, Boston, in the early nineties. 
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Showing Spring Shoes to Advantage 
Spring Settings and Cards to Speed Up Sales of New Lines 


NE mistake sometimes made is in showing shoes cause of its novelty. The top is finished with a fancy 

of such a varied kind that none are emphasized. design which may be made out of plaster of Paris or 

There are so many shoes that are suited for all the papier mache. These may be purchased from art stores 

or from window supply houses handling sup- 

plies of this nature. If they cannot be pro- 

cured any fancy design that is light in con- 
struction will serve in its place. 

The color scheme of this window may be 
pale blue, when the decorations may be in 
silver, gold or grey. 

The central panel is to be covered with a 
plain pale blue or a mottled or clouded effect 
in blue wall paper. The border design form- 
ing the frame-like pattern may be a cut-out 
liner or it may be stenciled in a darker blue, 
silver, gold or grey, all of which colors will go 
well with the blue. Only one of these should 
| be used in connection with the blue, with the 
LL exception that gilt may be used with the grey, 
or silver with the grey, but not both if a good 


effect is desired. 
Fleer Plan a | The liner may take the form of a delicate 


floral pattern or be a more formal ribbon 



















































































year round wear that there is a great temptation to pattern. 
show these with the strictly Spring Styles. It is gen- The pilasters or pillars may be finished in grey and 


erally better to show Spring styles only in the Spring the panelling outlined with gilt picture beading or gold 


shoe window. tape. 

Spring styles should be shown in a strictly 
Spring setting to bring out their most beauti- 
ful points and to emphasize their newness and 


fitness for the season. 


Plans for Spring 
Window No. 1 


The background suggestion in Fig. 1 is 
suited for a Spring style shoe showing. It is 
composed of panels and pilasters, or posts. 

It is better to purchase wall board of some 
kind to make these panels as the widths in 
which it can be purchased makes it easy to 
handle. The panels may also be made of 
boards or of cotton stretched on a frame. 

The central panel in the illustration has a 
peculiar style of finish that will attract be- 
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A fancy flower box or a vase or basket should be 
set on top with flowers and vines trailing down the side 
of the pillar..The foliage should be in delicate shades of 
green and the flowers in delicate shades of blue, pink or 
in yellow or white. Spring flowers should be selected it 
they are being purchased for this occasion, or they may 
be made of crape or tissue paper. 

The arrangement of the side panels may be seen 
more readily than words can tell by a glance at the 
floor plan. It will be seen that these are set one behind 
the other a small portion of one overlapping one of the 
others. This gives depth to the background and re- 
lieves the formality of a single panel, which could be 
used in place of the smaller ones. These panels may be 
papered or painted in a light blue, each being a shade 
lighter as it is farthest from the center panel. 

While we have suggested blue as the color scheme for 
this window other delicate shades may be used, such 
as green, lavender, pink, ‘yellow, etc. 


How to Make 
Background No. 2 

The background suggested in Fig. 2 is another style 
designed especially for the Spring window. This back- 
ground consists of two panels, one being much smaller 
than the other and shown at the right, two pillars or 
pilasters and four pickets. 

The central panel is set between the pillars, but if 
pilasters are used in place of the pillars the pilasters 
should be set so as to cover the outer edges of the 
panel. ; 

The top of the central panel is finished in a series of 
step-like figures but may be more formal, or less so, to 
suit the ability of the display man in building it. 





The outline border and formal scroll may be of a 
shade darker than the solid color used as the back- 
ground of the panel. 

Supposing the ground color of the panel is to be a 
pearl grey, then the outline border may bea slate blue 
and the floral design painted in slate blue and lighter 
shades of grey tinged with blue. The moon may be 
shown in golden yellow or a silver grey. 

The pillars may be finished in French blue and have 
a new art design with brilliant colors painted thereon. 

The smaller panel should be made to match the 
larger as it is supposedly a continuation of it and has 
a continuation of the design as well. 

The pickets may be of sage green. Note how the 
three at the left are joined with a slat at the back to 
hold them in an upright position. 

In front of the right hand panel there is a flower box 
and plant. At this season of the year it is easy to secure 
plants that are suited for use in the window, but if it is 
thought more desirable this may be cut out of wall 
board or heavy cardboard and painted in some pleasing 
design.. The new art or modern are designs are so easy 
to paint that the displayman should have no trouble in 
getting good decorative effects. 

In using a flower box in this manner the foliage must, 
to a certain extent, blend in with the foliage of the 
painted design of the background, or be in decided con- 
trast to it. 

These designs are given as suggestions. The display- 
man is at liberty to use them as they are shown or to 
change them in any manner to suit his materials or his 
particular tastes. 

Either of these designs may be constructed in front 

(Continued on page 56) 
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Hides and Skins: 
) ee ED CD on Ti nncwennesetadans 
Calfskins (dry, green, or pickled).......... 
Cattle (dry, green, or pickled).............. 
Goatskins (dry, green, or pickled)......... 
Horse, colt and ass (dry, green, or pickled). . 
Kangaroo 
Sheepskins 
All other (except furskins)................ 







ee 












Leather and Tanned Skins: 
Sole 
Goatskins (tanned skins for morocco)...... 
Patent, japanned, varnished, or enameled... 


Upper (dressed) 

Be I 6s vedaneenapknwedeeee eeaes 
Sk ok ons ncecdckoaadianee bene 
Cr MOON, i 6. osaeeenedaceawebentns 
IS. as b.cuchdpnssknontwetbenees 
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Hides and Skins: 
Calf 
Cattle 
Horse 
I NO vis issdes i ech a Cana whe ares 
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Leather and Tanned Skins: 
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INN os cs ive nec bc 8accckxtads 
Boots and Shoes: 

Children’s 

Men’s 


a a 





1917 1918 
Imports 
$62,953 $152,591 
1,413,408 160,048 
7,393,484 3,571,213 
4,234,783 2,340,700 - 

769,526 112,590 

38,759 72,228 

1,343,789 952,647 

111,801 381,183 


February 
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1916 


$786,604 
8,374,644 
53,574,378 
13,583,603 
1,226,226 
497,578 
10,868,465 
1,330,520 
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Our Foreign Trade in Shoes and Leather 


Figures Compiled from the Latest U. S Monthly Summary of Foreign 
Commerce 


Seven Months Ending February 


1917 


$2,342,952 
11,525,729 
58,317,925 
24,003,498 
3,672,251 
508,565 
16,011,954 
1,313,816 









Bit 


1918 


$2,362,687 
4,174,343 
52,218,109 
16,636,878 
1,288,637 
312,092 
13,519,323 
1,697,953 





$15,568,503 





$183,453 
954,390 
18,424 


96,278 
77,704 
82,029 
35,774 








$7,743,200 


$180,449 
277,618 
6,681 


107,317 
100,264 
16,549 
14,093 





$90,242,018 





$2,215,273 
2,143,747 
43,789 


659,100 
385,590 
399,269 
244,236 








$117,696,690 $92,210,022 


$990,277 
6,736,877 
58,554 


631,467 
630,017 
554,538 
177,797 





$2,130,350 
512,684 
24,021 


1,195,845 
452,062 
298,483 

88,983 








$291,785 





$238,223 








$1,688,195 





$1,993,819 


$2,035,373 














13,338 38,520 116,840 180,193 278,713 
Exports 
$24,777 $43,541 $143,697 $497,231 $862,042 
83,913 32,601 2,084,345 1,332,279 1,508,646 
28 it 17,678 32,666 11,832 
17,283 863 303,535 236,905 578,020 
$126,001 $77,005 —- $2,549,255 $2,099,081 $2,960,540 
$609,131 $175,893 $2,367,252 $5,408,551 $3,360,834 
3,205,337 869,044 18,788,032 34,592,157 9,912,173 
495,149 422,220 —- 3,712,549 5,516,764 5,480,177 
2,366,927 450,244 11,330,389 21,045,139 10,642,587 
1,146,165 462,132 8,207,662 10,648,153 6,810,993 
$8,359,269 $2,844,129 $53,131,701 $84,882,164 $43,636,540 
$343,606 $309,865 $1,278,481 $2,299,519 $2,962,206 
1,189,854 1,079,221 27,202,968 12,100,826 15,669,884 
1,263,591 539,472 4,569,085 8,735,463 6,019,612 
$2,797,051 $1,928,558 $33,050,534 $23,135,808 $24,651,702 
23,768 6,729 124,243 288,344 214,203 
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The Traveling Shoe Salesman 


News Developments and Doings of Our Trade Ambassadors 


Starts on Seven 
Weeks’ Trip 


C. H. Daniels of the Consoli- 
dated Sales Service, Boston, left 
Wednesday for a seven weeks’ trip 
through the principal cities of the 
Middle West, with Minneapolis as 
his farthest point. Mr. Daniels is 
showing an -exceptionally strong 
line of womens’, misses’ and children’s shoes, among 
which are the offerings of the Carlisle Shoe Co., 
women’s fine footwear, and the well-known children’s 
line of the Burdett Shoe Co., of Lynn. 


C. H. DANIELS 


“Ned” James With 
A. M. Creighton 


Edward P. James, for many years prominent in the 
Boston trade in connection with the sale of New Eng- 
land made _ foot- 
wear, is NOW asso- 
ciated with A. M. 
Creighton of Lynn. 
Mr. . James __ will 
look after the job- 
bing trade for the 
Creighton line of 
women’s welts and 
McKays, with Bos- 
ton sample rooms 
at 139 Lincoln St. 
He is thoroughly 
familiar with job- 
bing houses in all 
cities of the United 
States, and in ad- 
dition to showing 
the line in Boston 
will make regular 
trips to the leading 
jobbing centers. 
“Ned’s” many 
friends in the trade will be pleased to learn that he 
is. back again in shoe trade harness, and will wish him 
success in his new environment. 


EDWARD P. JAMES 
With A. M. Creighton, Lynn. 


On Territories With 
Sullivan Line 

Another group of well-known travelers who started 
out March 30 was the staff of the P. Sullivan Co. of 
Cincinnati. The salesmen and their territories are: 


Charles Auer, the East; James Cowen, Indiana; 
W. P. Hennessy, Ohio; Jeff E. Miller, Texas, Okla- 
homa and Arkansas; Walter Lutmann, Wisconsin, Il- 
linois, Kansas and Missouri; J. A. Dickey, Detroit; 
Ed Hughes, Jr., the South; W. T. Dickerson, special 
trade; Harold Meyers, Pacific Coast. 


Hallet Takes 
Lindner Line 

B. Frank Hallet, formerly of the Cole-Hallet Com- 
pany of Boston, will represent the Lindner Shoe Com- 
pany of Carlisle, Pa., in New York and ther large cities 
of the East and Middle West as a special representative. 


Meggett Calling 
on Penna. Trade 

John M. Meg- 
gett has just com- 
pleted a trip 
through the big city 
circuit and is now 
back with both 
feet on his old ter- 
ritory, the state of 
Pennsylvania, with 
the Plant Bros. line 
of snappy women’s 
shoes. 


Hach Covering 
Old Territory 
John A. Hach, 
who was for many 
years at the head 
of the sales force of 
the Tappen (later 
the Hoosier) Shoe 
Company, has taken the line of the Val Duttenhofer 
Sons Company in his old territory, northern Ohio and 
southern Michigan. 
Mr. Hach has many. friends in the-trade who will 


JOHN M. MEGGETT 


Covering Pennsylvannia for 
Plant Bros. Co. 
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renew the confidence which he has enjoyed for many 
years. 

As Grand Counselor of the U. C. T. in Michigan, 
Mr. Hach has spent the winter months in the interest 
of this order, and many changes in the interest and 
welfare of the traveling men in Michigan will, no 
doubt, be brought about through the next Legislature 
as a result of his effort. 


J. & K. Salesmen 
for the New Season 

The traveling sales staff of The Julian & Kokenge 
Co. left for their territories March 30. The roster for 


this season is: 

L. G. Arens, the West; Aristides Braschi, Mexico; 
S. S. Brewer, Alabama, Kentucky and Tennessee; 
Fred Farwell, the East; Jacob S. Frohman, assisting 
Mr. Farwell in New York and Brooklyn; Max Fuhr- 
man, South America; D. J. Harkins, New England 
States; H. R. Harner, Michigan; C. M. Herring, 
Pennsylvania, Virginia, New Jersey, Maryland and 
Delaware; Elmer Kokenge, Iowa, North and South 
Dakota; H. N. Lape, large cities of Kansas, Missouri, 
Oklahoma, and Denver, Colo.; N. H. McMaster, 
Texas, S. E. New Mexico and Oklahoma; S. D. Mc- 
Naghten, Kansas and Missouri; C. F. Mahar, Florida, 
Georgia, North and South Carolina; Carl B. Mason, 
California, Arizona and New Mexico; H. C. Mayers, 
Ohio and West Virginia; Guy T. Milwee, Cincinnati 
and surrounding territory; Charles S. Mueller, Illinois 
and Oklahoma; S. R. Murphy, Canada, Chicago and 
large cities in Iowa; Harlan Rhoads, Indiana; F. M. 
Samuels, Arkansas, Louisiana and Mississippi; H. B. 
Sanford, New York and Pennsylvania; C. R. Terry, 
Minnesota and Wisconsin; J. J. Terry, larger cities in 
Illinois; John J. Walsh, large cities in Alabama, Ken- 
tucky, West Virginia, Tennessee, Mississippi and the 
city of New Orleans; F. A. Werner, England. 


SALESMEN OUT 

WITH “ARNOLD” LINE 

Several New Members Representatives of M. N. 
of the Traveling Force Arnold Shoe Co., North Ab- 
ington, Mass., are now in their respective territories call- 
ing on the trade with a strong line of “Glove Grip” and 
“King Quality” shoes for men and women. There are 
several new men this season, among them the following: 
A.V. Rooney, formerly sales promotion manager for the 
O’Sullivan Rubber Company, who will cover the large 
towns east of the Mississippi; Sig. Beer, who covers 
New York City, Brooklyn and Jersey City, with an 
office in the Graham Building, 127 Duane Street, New 
York; H. A. Simmons, covering Virginia and North 
and South Carolina. The remainder of the country will 








be covered by salesmen who have represented the 
Arnold Company for years in their territories, as 
follows: 

C. N. Fitch, lowa, Kansas, Missouri; T. G. Fitch, 
Kansas, Missouri, Nebraska; J. J. Rusher, Okla- 
homa, Arkansas; L. C. Byrne, Iowa, So. Dakota, Ne- 
braska; A. J. Eastham, Texas, Louisiana, Mississippi; 
D. J. Gillespie, the Northwest; E. J. Mattison, Indi- 
ana, Michigan; Wyatt M. Walker, Ohio; W. J. Love- 
joy, New England; F. G. Deitsch, West Virginia and 
Pennsylvania; J. G. Hynds, Kentucky and Ten- 
nessee; George L. Starks, large cities in the South; 
H. L. Githens, New Jersey, Delaware, Pennsylvania, 


Maryland. 
The “Glove Grip” feature of the M. N. Arnold Shoe 


Company’s line has been so successful that this season 
five styles are carried in stock—three boots and two 


oxfords. 


Showing Spring Shoes to Advantage 
(Concluded from page 53) 

of a permanent background if one exists, the darker 

wood of the background will bring out the lighter tones 

of the temporary settings suggested. 


Making Spring 
Window Cards 

There is no type of lettering that is more pleasing 
than script when it is well done. It is especially adapt- 
ed for bringing out special words and headlines. This 
is exemplified in card No. 1. The word “Spring” is 
formal enough to suggest the new styles that are so 
much in demand just now. 

Card No. 2 is also in a script style of letter but one 
less formal and suited to quick work. The word “Foot- 
wear” may be in a brighter color than the rest of the 
letting. The scroll should be the same color but of a 
paler shade than the card when a dark card is used and 
a darker shade when a light card is used. 

The merchant should not forget his accessories, his 
side lines, his findings, etc. It is probably a good time 
to feature spats in the Spring because it aids the sale of 
both spats and low cuts. Card No. 3 is a combination 
or semi-poster style. On a white card lettering should 
be black with the exception of the main word or head- 
line, which may be red. If “Spats” is in red the words 
“for Spring” which are directly below it should be let- 
tered over the tail or stem of the “p” in black. 

On a grey card the word “Spats” might be in plum 
color and the rest of the lettering in white. On a cream 
card the lettering of “Spats” may be brown and the 
small text in white or light tan. 
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MINIMUM 
INVESTMENT 
STYLE & OVALITY 
EAL toONSVMER 
LIBERAL MARGIN 
PROFIT te DEALER 
NATIONAL 
ADVERTISING 


UNEXCELLED in 
STOCK SERVICE 














What fhe Bates 


Dealer Sets 


The T. ost of Salable Shoes 


UE care should be used in 
D picking the lines of shoes 
to be carried in a new 

shoe store—of course. 

But there need be no perplex- 
ing mystery about it. No very 
vital mistake will or can be made 
if the man or men going into the 
retail shoe business will only 
concentrate judgment on the fol- 
lowing principal points: 

Will the quality, style and name of 
the shoes appeal strongly to the local 
public? 

Does the style-range admit of good 
sizing at a minimum investment? 

Do the wholesale prices allow an 
attractive gross profit? 


Is there excellent in-stock service, 
so that investment may stay moderate 
and turn-over go high? 


Is the manufacturer’s own publicity 
work liberal, and is it effective with 
the public? 


Our whole organization works to 
make Bates Shoes fulfill, in their 
grades, the exact conditions just cited. 
We know the dealer’s problems, and 
we are day and night turning our 
best energies to helping him solve 
them. 


And we succeed. The steady growth 
of the great chain of Bates Shoe deal- 
ers proves it. Our own private suc- 
cess merely reflects our dealer-custom- 
ers’ successes. 


Bates Shoes Five to Eight Dollars 


A.J. BATES COMPANY 


FACTORIES 
AND GENERAL OFFICES 
WEBSTER, MASS. 


CENTRAL DISTRIBUTING HOUSE 
328 W. MONROE STREET 
CHICAGO, ILL. 
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BUY ALL THE 


LIBERTY BONDS 


You Possibly Can Digest 





DO YOUR UTMOST 


Hagerstown Shoe& Legging Co. 





HAGERSTOWN, MD. 











smu YOU NEED THIS 





IN YOUR STORE 











The amount of money lost on 
laces from which tips have fall- 
en off, and the amount of time 
you consume in your store in un- 
lacing and relacing shoes, where 
this has happened, is enormous. 


THE HANDY LACE TIPPER 
will save you all this time and 
expense. This is what it will 
do: It will cut a lace to the 
required length and mount a 
new conical tip in a few seconds 
—and_ the tip won’t come off. 
You need not unlace a shoe or 
remove same from customer’s 
foot in replacing a lost tip. 





Half Actual Size Pat. July 1917 


THE HANDY LACE TIPPER 
is constructed in such a way 
that it is guaranteed against any 
defects in material and work- 
manship. It is practically in- 
destructible. 


Price in the 
United States, $3.75 


We also make a special tip for 
use with this tipper. Price of 
one box of assorted tips in the 
United States is $1.00. It con- 
tains five hundred each of black, 
tan and white.. 


Your jobber can supply you 
with the Handy Lace Tipper and 
Tips. 





WORLD SUPPLY CORPORATION 
Longacre Bldg. (42d St. & Broadway) New York, U.S. A. 
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Salesmen are now in their respective territories. 
Arrange to place your orders when they visit you, for they will make but one visit to 
you this season. 


Conservation and Shoes, for You Demand It 


A NEW “ENGLISHER” WITH EXTREME 


ONE INCH FLANGE HEEL 


Very Respectfully, 


D. Sullivan & Company 


Makers of 
Pretty Shoes for Women 
CINCINNATI, OHIO 





They have Real Merchandise to offer. 
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31 Infants’ 


TP Gaccecss 


GRIEB 






Style 


button, no heel, D, 1 
$ .90 


oes 


FOR LITTLE TOTS 
(TRADE MARK REGISTERED) 


131 Child’s canvas but- 
ton, wedge heel, D 3 to ton, 
8 1.10 edge, 


canvas 
extension 


SHOE MFG. CO. 


spring heel, 8 
1 1 


The Verdict of Dealers Is:— 
Best We Ever Sold’’ 


If you are eager to secure and maintain a profitable line of 
trade now and all times, then “Grieb” shoes should be specified 


in your next order. 





Style 1137 


231 Child’s canvas but- 


wheel 
9 


531 MARKET 
STREET 


‘The 


Send for stock style catalogue. 


OUR “FAIRY” SHOES, COLT PATENT LEATHER 
37 Infants’ Button, White Buck Top, No Heel, =. 


Se Sf Sry reer er Pere rer: = 
FAIRY’ 237 Children’s Button, White Buck Top, Extension Wheel 


Edge, Spring Heel, Turn 
FAIRY 637 oe evwers White Buck’ Top, ‘No’ Heel, 


‘urn. Wie ob nn Ohe's 06 4bN bn ho 6h 000 bcs eho ehceeel 1.5 
gamer 47 Infants’ Buttton, White Cabaretta Top, No rer 
‘urn, L . BAe wo abt.6.b0 6a 6.0 0 CO hans 608446 06068 6.6 tee eS 
| op 147 Children’s Button, White Cabaretta Top, Wedge Hew. 
i A Bs 0 bb.6: 6.0 6 Caen e eRe bb ede cccessooncens 
: WHITE BUCK 
FAIRY 30 Infants’ Button, No Heel, Turn, D, 1-5...... $1.25 
FAIRY 130 Children’s Button, Wedge Heel, Turn, 12D: 3-8. .1.50 
FAIRY 230 Children’s Button, Extension Wheel Edge, Spr. ng 
i CE. 66st d ete a6 0060.6 664.5686 566 2.00 
FAIRY. 630 Infants’ Button, Raw. Heel, Fi tae 0 o-uhe 1.25 
FAIRY 630 Children’s Button, Wedge 12: D, 3-8 1.50 
OUR “FAIRY” LINE PONY cuT ie WHITE BUCK, 
+ wed 1047 Infants’ Button, No Heel, 90 Last Tip, Turn, D, 


PATRY 1207 Children’s Button, ation * Wheel icaps, 


Heel, 91 Tip, =, 8 > Se 
PATENT LEATHER 


FAIRY sees a» sed Potiste White Buck Top, No Heel, 90 Last 
ain, eee ee eee eee ese reser esseeeseseeese 
‘Polish; “ “White ‘Buck’ “ Top, ° Extens 

Wheel Edge, Spring Heel, 91 t Plain, Turn, C-D, 8 1-2-11. . 2.40 

a Lana fx Button White Buck’ Top, No Meet. 90 4 


“Dee c eves sce ssesesrsesesesressesvsees 


y Pi 
FAIRY 4132 “chili Polish, White Buck Top, Wedge me, Bo 


t- Plain, Turn 
Katey 1232 Children’s 


Last Plain, Turn, C- D 
FAIRY 4237" Children’ s Button, White Buck Pe re Wheel 
Edge, Spring Heel, 91 Last Plain, Turn, C-D, 8 1-2-11 2.41 


PHILADELPHIA, PA. 


Factory, Palmyra, Pa. 
































UGH 


NEW YORK 
35 WwW. 32nd 








MAKE BUYERS 
OUT OF 
PASSERSBY 


To get good results from your 
window trims and interior dis- 
plays you must have the services 
of perfectly made and beautifully 
finished display fixtures. 


Hugh Lyons Period fixtures are 
distinctive. They attract atten- 
tion. They increase the value, the 
effectiveness of your displays. 

Let us send you our supplement- 
ary catalogs which show our 
Adam, Queen Anne, Chippendale 
and William and Mary designs. 


| Ze) he Oo) 0-4 


0-00 ae = 1 O12 - OO ee ©) a 7-6-3) 28 2-5 -) 


LANSING - MICHICAN 


SALESROOM CHICACO SALES 
STREET 234 S. FRANKL 


= Toler. 
iN ST 








Officers’ Leggins 


YANKEE—Genuine Cordovan Shell, 
cherry finish, full lined, straight edge 
top, Cordovan straps 
$12.00 a pair. $138. 00 dozen pairs. 
DIXIE —Genuine Cordovan, cherry 
finish, full line, straight top. 
$10.50 a pair. $123.00 dozen pairs. 
CONGRESS — Imitation Cordovan, 
beautiful finish, reinforced. 
$8.00 a pair. $93.00 dozen pairs. 
VICTOR—Extra heavy, best grade, Pig 
Grained Leather, wine color. 
$6.50 a pair. $77.00 dozen pairs. 
No. 1—Non-Slip, genuine all wool, 
$3.50 per pair 
No. 3—Uniform Cloth Leggins, 
$2.25 per pair 
ARMY CANVAS LEGGINS—Front 
Lace Puttee....$14.00 dozen—No. 69 
ARMY CANVAS LEGGINS — Side 
Lace Puttee....$18.00 dozen—No. 68 


James Clark Leather Co. 


Saint Louis, Mo. 
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mercha nt who sells 
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realizes the full 
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profit obtaina ble 
E-P-Reed £& Co. 


Roc TER, N.Y. 


NEW YORK OFFICE 
299 BROADWAY 
W-T F-GIBSON MGR. 
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®%, The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 









CHICAGO 


WY* Sumner SMITH 
326 W. MONROE ST. 





The One 
Waterproof 
Leather that 

. Takes and Re- 
tains a Polish 


s t 
Creese & Cook Co., $5028" Mass. 
Tanneries at Danversport 






ILL 























THE ZOCCO 

Fyn te 
Novelties in Stock 

For At Once Shipment 
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Throughout South America means 
goods are the best of their kind for the 
South American market.” 


“A Splendidly Equipped Plant” 


The HARVARD 
ENGRAVING CO. 


nm MAKERS OF HIGHEST GRADE 
*“Lhese Shoe Cuts for Advertising and Catalog Purposes 














at 173 Summer St., Boston 











“The Shoeman Who Did Not Fit Me” 


Importance of Corrective Fitting Emphasized in Shoe Stores 
By F. C. SCHINK, Indianapolis, Ind. 


ULLY two-thirds of the public have foot trouble 

to a greater or lesser degree. And who do they 
mostly blame for this cause? “The shoeman that 
did not fit me.” . : 

The importance of wearing the proper size and 
shape of shoe is more and more receiving the attention 
of the public. Recently so much has _ been printed 
concerning the many imperfect feet found in examining 
the young men entering the Army and Navy that 
the public is in a receptive mood—ready to have the 
cause of foot trouble explained and to see demonstrated 
the nature of shoes that will prevent, relieve or correct 
the different conditions most common of foot troubles, 
tired, aching feet, weak arch or flat feet, bunions and 
enlarged joints, corns and callouses, soft corns, ill- 
smelling, perspiring feet, hot, burning, sensitive feet, 
crowded and contracted toes and rheumatism of feet. 

It is not at all unusual to find a person doctoring 
for rheumatism of the feet and limbs—when you find 
that you have fitted them carefully, equalized the shoes 
to the feet, relieving the strain—the trouble disappears. 
The cause of nearly all foot trouble is by men not 
understanding the anatomy of the foot and not having 
the proper sizes and widths and lasts in stock to fit. 

There is a standardization of measurements in shoe 
construction that has stood the test of many years. 
This is of such a nature that when the correct size 
of shoes is fitted, the heel and ball of the foot settle 
into the proper positions in the shoe—the proper size 
must be adhered to. It naturally follows that when 


the shoeman deviates from the size the foot calls for, 
most of the fitting qualities of that shoe are lost. As 
true as this is with stylish shoes, it is doubly so when 
fitting shoes of a corrective nature. 

When a shoeman is explaining the different imper- 
fections of a foot, we believe it is advisable to avoid 
the use of proper names of bones, muscles or ligaments. 
It is not only unnecessary, but in many cases very ob- 
jectionable to the customer. For that reason it is 
better not to use technical terms. 

He will be expected to fit feet in such a manner that 
most of the deformed or painful conditions so common 
at present will be prevented. We must have knowledge 
regarding the cause of imperfect feet and the proper 
shoes to apply that will relieve or correct the trouble. 

Arch supports relieve painful defects, and, if prop- 
erly applied, correct many deformed conditions, but 
they never should be sold unless used in a shoe that 
will enhance their value or’ relieve the actual cause 
or defect. 

It is of utmost importance when fitting shoes to see 
that the stockings are long enough. Absolutely, the 
results cannot be given when stockings are too short. 
Short stockings are nearly as destructive to the foot 
and large toe joints as short shoes. Where shoe stores 
carry stockings the men’s sizes should run as large 
as thirteen and women’s to at least eleven and one- 
half. Where stockings are not sold, shoemen should 
know of stores that will carry these sizes, and recom- 
mend such stores to their customers. 
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P. J. Harney Shoe Co. 
Factory, Lynn, Mass. 


Boston Office 
183 Essex Street 
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High Quality Shoe 
Laces for the Manu- 
facturing Trade. 
Write for Samples 
and Prices. 


J.& B.SALES CO. 
470 Park Ave. 
Worcester - - Mass. 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New Yerk Office, 127 Duane wen Room 32 








The Line of 100 Styl 
‘of Comfort Shoes 


Jullets _ Owords -~— Bals 
Polish—B 


TIMSON BROS,, I 
Boston, Mate. _ 














@vittes 


Women’s McKa d Welt Shoes, Stylish 

at all ~ deo os and values that stand ‘dione 

at their prices. 

Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Sant St. 








MONITOR SHOE CO. 
66-68 





SCHOOL 
SHOES 











The Easiest Selling House Shoes 


“ee vot 
rs Turns 
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Lane Brothers Co. aciao3? ave. Boston 








HENRY LILLY CO. 
88-90 Reade Street - New York 


The Only Exclusive 


Shoe Auction House 
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GUARANTEED 
iti-a. TWO YEARS 


Hub Gore ality and 
CORE fix. ey A 
Materials: — + ame Skilled 


“BOSTON orrice eo ans OFFICE 
52 Chauncy S 395 Broadway 











For every case of crippled 
feet as a result of ill-fitting 
shoes each merchant is respon- 
sible just in proportion to 
“wilful negligence” indulged 
in by himself and his employ- 
ees. The merchant who is not 
encouraging, in fact, who is not 
requiring his salespeople to be- 
come familiar with at least 
the rudiments of foot construc- 
tion and shoe construction, 
with knowledge of leather and 
shoe materials, is living in the 
past. 

The corner stone of any suc- 
.cessful shoe business must be 
service to salespeople as well 
as by salespeople—service to 
the community as well as by 
the community. 

Knowledge and _ efficiency 
will make every salesperson a 
call trade employee,—produce 
better feet, better health and 
more happiness to the com- 
munity and a larger volume of 
business. 
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Colored 
Chrome 
Sides 


Beggs & Cobb, Inc., Boston, Mass. 











TANDARD KID 
“TRUE TO ITS NAME 
IT’S STANDARDIZED 
Standard Kid Mfg. Co. 
207 South St., Boston, Mass. 














CASH for your 
EXPORT GOODS! 


Shoe Manufacturers Get in Touch 
with Us 


INDEPENDENT JOBBING CO., Inc. 
148 State St. - - - - Boston 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. 
New York 











SHOE CUTS 


ENGRAVING 
CATALOGS 
We Specialize on Shoe Trade Engraving 
Day and Night Service 
JOURNAL ENGRAVING CO. 
257 Washington St. - - Beston 
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VAT vee Designs& Plates 
for every purpose 

SHOE USTR of the advertiser~ 
Jol Summer St. BOSTON. MASS. 











<> 


THE STETSON SHOE CO., Inc. 
Seuth ‘Weymouth, Mass. 














ATLANTIC PRINTING CO. 


Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade. 
201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 


COLOR PRINTING DESIGNING 
CATALOGUES 
Telephone Main 3408 


HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 
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CARTER’S DRESS WELTS 


“Made in Chicago”’ 










MacDonald & Kilev 
Super-Fitting Lasts. 


This One Lenox. 







Chicago Factory No. 1, Corner Chicago Avenue 
and Green Street, Chicago, IIl. 






REAL ENGLISH 










STOCK NO. 700 


Men’s Gun Metal Bal, Lenox Last, Single Sole, High Quality 
Heels, Leather Counters, Full Size Tongues Fleece Lined, Light 
Tan Leather Top Facing, “Apex” Mat Calf Topping made by Hite- 
man Brothers Leather Co., in Stock A, B, C, and D Widths. Price 


$4.15, less 5 per cent. 
Try—Carter’s Co-operation 


J. W. CARTER CHICAGO COMPANY 
CHICAGO, ILL. 


(Address Mail to Nashville, Tenn.) 
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Atlantic City Boardwalk and Fifth Avenue on Easter Sunday. 


Wherever You Go the Oxford Leads 
in Popularity 


Harmony of the Oxford with Tailor Made Costumes. Brown Oxfords 
and Dark Brown Hose Season’s Favorites 


HE low shoe has certainly been accepted by the 

women of fashion this Spring. Whether its pop- 
ularity is due to the fact that they wish to be patriotic 
and save leather or whether they are glad to change 
from a high shoe to a low one is a question about 
which there is considerable doubt. Nevertheless, 
wherever one goes, whether in a fashionable tea room, 
at some affair given for charity or in the morning on 
the avenues, one sees the low shoe on the younger 


women particularly, as well as on some of the older 
ones who have a reputation for being well dressed. 

For morning wear the oxford is particularly desir- 
able when it is made on a mannish last with a com- 
fortable toe, and low, flat heel, and moderately heavy 
soles. This type of shoe carries out the tailor made 
idea which is so distinctive of the smartly gowned 
women this Spring. 

The smart girl today either wears a cleverly tailored 
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No. 764, 25¢ 


Sturdy Shoes 
For Sturdy Boys 


ERE’S the best that we can promise you fathers and 
H other: who have the wants of Young America to supply 
—Blank’s shoes will wear and wear WELL. 

They are made of the toughest of leathers—both soles and uppers 
—and are put together with special care to withstand the strain 
that only healthy youngsters can give to shoes. 

We regard it as a patriotic duty to see that the shape of the last 
and the fitting of the shoe gives the growing foot the support and 
the opportunity for action that it needs. 


These shoes are priced from 
$3.50 to $4.00 according to size.. 
Other makes of plain and dress 
shoes from $2.00 to $5.00. 
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Cash With Order 
It Saves Time 


also 

=™6Keep Your Scrap 
Book 

It Saves Work 





No. 770, 25¢ 


Don’t F orget the Kiddies 


in your advertising—They always en- 
joy new shoes and usually need them, 
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No. 765, 25¢ 


Dainty Little Ties 


for 


Growing Feet 


O you want to see 
D your little girl’s eyes 

just “pop right out” 
with joy? Then let us slip 
a pair of these ankle ties on 
her little feet. 
You will be pleased, too, as 
they’re just as dainty as can 
be, and are made on lasts 
that are carefully designed 
to make growing’ feet 
healthy. 


Tan, White Buck, 
Black, Patent Leather 


Low Heel and with Spring Heel-- 
Wide Toes--Flexible Soles 


$2.50 - $3.50 


according to size. 


Our children’s department 
is in the hands of experts in 
the fitting and requirements 
of growing feet, and you 
may feel perfectly confident 
that whatever style you 
choose will be fitted 


properly. 
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your store. 


hooting Both Barrels 


That’s what a children’s ad amounts 
to. ‘ It brings child and parent too, to 
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Spring Oxfords 


For Men Who Want 


The Very Latest. 


ERE is an oxford that 
for real grade can- 
not be beaten — It’s 

the last word in style, and 
has quality with a big “Q” 
sticking out all around it. 


Dark Brown Cordovan 
on a low, flat English 
last — Perforated wing 
tip with perforations 
on vamp and top— 


$8.50 


The only way you may really 
appreciate the smartness of this 
Oxford is to come in and slip on 
your size—Do this today. We 
have a whole window full of ox- 
fords and high shoes, each style 
better than the other, but all 
good to look at and made for 
service. 


$5.00—$9.00 
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Publicity 
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No. 767, 25c 


Dainty Oxfords 
Have Fashion’s 0. K. 


XFORDS are the 
O newest thing in shoe 
style for ladies — 
consequently they have the 
big call these days — An- 
ticipating the popularity of 
this style of footwear we se- 
lected an unusually wide 
range of handsome models 
— They are now on display 
in our windows — 
Of all the handsome styles, the ox- 
ford pictured above is, in our 
opinion, one of the most attractive. 
It is of grey kid—soft rich shade— 


on a long slim last, with beautiful 
curved high heel—light flexible 


sole. 
$6.50 


Other models in black kid 
—tan calf and patent 
leather, with curved heels, 
plain vamps and with tips— 


$5.00 and upwards 


No. 768, 25c 


ERE is one of the smartest 
H oxford styles of all the 

smart Spring models 
shown this season. 


Tan calf — medium straight 
heel, fancy tip—welt sole 


$5.50 


This is by far one of the best 
values we have seen this season 
and the style is right up to the 
minute. 














No. 769, 25¢ 
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Nleolin Soles 


Trade Mark Reg, U. S, Vat. Uff, 


HE main reason why it 

pays to push Nedlin Soles 
and Taps in your repair shop is 
because they are sure to wear 
we// if properly applied. 


4 XACTLY the same reason | 
should induce you to push 
Wingfoot Heels. These heels 
are guaranteed to outlast amy 
other heel—leather or rubber. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 
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Style Progress 
as the Season Advances 








A Run of Heels 
for Summer Popularity 





suit or a good looking cloth dress, particularly in navy 
blue, although occasionally one sees a costume of 
rookie, beige or tan. The capes worn over these 
costumes take away the strictly tailored idea to some 
extent, but the simple hat, and heavy gloves give the 
idea of simplicity, which is so necessary for correct 
dress at the present time, and, of course, the foot- 
wear must correspond. 


The Styles of 
Easter Sunday 


Oxfords of darkest Russian calf, black soft kid, or 
occasionally a vamp of patent leather with the upper 
of black soft kid are usually selected for morning 
‘ wear. While tailored dresses are favored in the after- 
noon, some are slightly of a more dressy character 
than those selected for morning wear, and the shoes 
also correspond, the heels being higher, the toes nar- 
rower and the character of the shoe is of a little more 
dressy nature. 

Therefore, many of the shoes are of black, brown or 
colored patent kid or they have vamps of patent kid 
with the uppers of black or colored kid suede, or 
occasionally cloth tops. Oxfords made of suede in soft 
grays, beige, tans and black are also worn with these 
afternoon .costumes and are very good looking. 

While the oxford is being accepted so generally by 
women who are very careful in the selection of their 


clothes, the pump is by no means overlooked, and a 
smartly gowned woman has at least several pairs of 
pumps among her new Spring shoes. For morning 
wear the pump is also made on mannish lasts and is 
shown mostly in Russian calf or black vici kid, and is 
usually finished off with small bows or in some other 
simple fashion. 


The Pumps Are Showing 
Style Strength 


For afternoon wear, however, the pumps are devel- 
oped in patent leather, soft kid, suede, and occasion- 
ally with a vamp of one leather and backs of another. 
Buckles are frequently used as a finishing touch to 
many of these pumps, most of them being of cut steel, 
although occasionally a buckle in dull silver, dull gold 
or black and gold or black and silver enamel are noted. 


Soft Shade of 
Tan, Beige or Rookie 


What is true of morning costumes holds good for 
afternoon clothes, that is to say, dark colors largely 
predominate, and when lighter ones are selected they 
are of some soft shade as tan, beige or rookie. Bright 
colors were seldom noted at any of the functions re- 
cently given for charity. Large private affairs are 
seldom heard of these days, as nearly everyone is so 

(Continued on page 75) 
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At Once!! 


Hurry!!! 


FOR A TIME IT SEEMED THE SHOE MERCHANT 
FORGOT ALL OTHER WORDS OR EXPRESSIONS 


But amid these urgent appeals for the delivery of 
special make up orders, we found ourselves the for- 
tunate possessors of a solution. 

Not only we, but most every manufacturer was han- 
dicapped in supplying the demand for Easter trade 
on time. For Government restrictions had met with 
universal adherence by the shoe industry. It meant 
that the retailer would have to delay showing the 
new Spring styles until late in the season, unless 
something could overcome this. 


Many retailers turned to us for help. In addition 
to regular customers, hundreds of new accounts sent 
in orders for stock shoes. 

For a time we kept up with their needs. But as 
was necessary in such an unusual emergency we 
gradually fell behind our regular schedule and were 
forced to hold up some orders. 

Today things are readjusting themselves, ‘ie with 
our new plan we should have no trouble in taking 
care of any normal increase in business. 


Out of All This 


comes the most convincing evidence that the manufacturer 
who has the proper stock facilities is the house for the ac- 
count that wants service that protects. 


In view of our record in stock business, and because we 
can back this up with popular priced Brockton and Union 
Made Welts that have no superiors, we feel confident that 
many more retailers will give us an opportunity to supply 


some of their future demands. 


DIAMOND SHOE COMPANY 


OFFICES : 
196 CHURCH ST., 
NEW YORK, N. Y. 


PITTSBURGH OFFICE, 302 Lyceum Bldg. 
PHILADELPHIA OFFICE, 406 Central Trust Bldg. 
CHICAGO OFFICE, Lees Bidg. 


FACTORY, 
BROCKTON, 
MASSACHUSETTS 


DETROIT OFFICE, 213 Bowles Bldg. 
BALTIMORE OFFICE, 317 No. Howard St. 
CLEVELAND OFFICE, No. 801 Arcade Bldg. 
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NY one angle of merchandising that looks pretty 

broad to the shoe merchant in his store becomes 
through perspective simply a focal point in the general 
business survey of the man with broader interests. 
When merchant and manufacturer come together, as 
they frequently do at conventions, for discussion and 
consideration of retail questions, their joint work solves 
many problems. 


To Maintain Volume, 
Profits and Reputation 


Illustrative of this is a recent address by John C. 
McKeon of Laird Schober & Co., Philadelphia. “The 
first practical call upon citizens who are not contribu- 
ting to military aid,” said Mr. McKeon, “will be in the 
form of unusual taxation both from an individual and 
a business standpoint, and necessary contribution in the 
way of investment to the national loans. This pri- 
marily suggests a necessity for increased earnings which 
can be brought about in many ways, prominently ef- 
ficiency as to the biggest return on investment. This 
to shoe merchants means serving your trade, main- 
taining your volume, your profits and your reputation 
on the smallest amount of stock. I am well aware 
of the fact that this principle can be followed to such 
an extreme that it has a directly opposite effect and 
curtails not only volume but profit. 


Fewer Styles but 
Plenty of Sizes 


“The practical suggestion, therefore, embodies care- 
ful study of the situation, a concentration of invest- 
ment confining purchases to as few lines as possible, 
selecting styles with careful thought, advice and a plenti- 
tude of sizes on what seem to be the big sellers. I can 
hear the unexpressed comment that you do this in any 
event, but are you quite sure that the effect is actually 
carried out? Do you not at times begrudge the hours 
that should actually be given to this study of active, 
valuable styles and advance buying? 


Extra Profits in 
Earned Discounts 


“The second big feature is the handling of your ac- 
counts, on the bills payable side the earning of every 


Merchandising Plans in War Time 
A Practical Study of Retail Shoe Conditions and How to Meet Them 












Bonds 








possible item of discount since shoe discounts in my 
opinion are fairly liberal and well worth saving, and 
every saving of this character, since it has no bearing 
upon the regulation of your retail figures, simply adds 
to your profits. On the bills receivable side I know 
full well it is impossible to do business entirely on a 
cash basis, but extreme liberality naturally encourages 
carelessness, and therefore the study should be cen- 
tered on the happy medium. “A very interesting rider 
to a statement was shown me a short while ago, read- 
ing about as follows: 

“We are endeavoring’ to present our 
goods to our patrons as economically as ‘pos- 
sible, we are benefitted through the earning 
of our discounts, will you not co-operate by 
giving this bill consideration on or before the 
tenth of the month?’ 


Charge Interest on 
Slow Accounts 

“TI am prepared for the criticism of this which will 
no doubt be forthcoming to the effect that your trade 
or the wearers of your shoes will get the idea that they 
are entitled to discount as well, and I am making the 
bold statement that while it is absolutely impossible 
today, the period is not far off when, with proper 
education along reasonable and sensible lines, the 
patron who pays promptly will be granted a discount, 
and the slow pay or laggard will be charged interest. 
Another very interesting suggestion of this character 
came from a prominent coal retailer, charging so much 
per ton for his coal, dealing with his patrons financially 
in a very liberal way but neatly inscribed on every bill 
the notation, ‘25c per ton discount will be allowed if 
this bill is paid on or before the tenth of the month.’ 
These comments are simply intended as suggestions 
to furnish food for thought, as assuming there may be 
some merit therein, each merchant will want to use 
his own plans for the working: out of the ultimate 
beneficial result. 


Known Overhead 
a Key to Profit 


“Burden or overhead also plays an important part 
in this question of efficiency. It should be followed up 
from month to month, reduced wherever possible and 











EXTAN SOLED 
footwear is found 
among the better class 
of both men and women’s 
footwear. 
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EXTAN 


SOLES «= A QUALITY 
FEATURE of MODERN 
MERCHANDISING ~ 


The successful selling influence of Textan Soles on quality shoes 
is founded on certainty of performance. 


Their durability is a matter of scientific accuracy, their comfort is 
based on pliancy—they give and take with the natural movements 
of the foot—not retarding and tiring like the old time stiff sole. 


With all its comfort features the tensile strength of Textan Soles 
is sufficient to maintain a shapely sole through long hard service— 
and it doesn’t slip on wet surfaces. 


It is the soling practical for men, women and children’s standard 
footwear and outing shoes. 


Because manufacturers are daily recognizing the full quality value 
of Textan—every season sees more and more coming out with Textan 


Soled Numbers. 


Barb this into your memory, however, Textan success doesn’t 
constitute a blanket success for all fibre soles—there is a difference 
in the quality. Textan is sure—and it is trade marked. 


THE B.F. GOODRICH 
RUBBER COMPANY 


ARERGH. 2+ - OHIO 

















Beechwood Numbers Are 





Popular This Summer 
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BEECHWOOD-—+the silky, lustrous, 
leather-like white shoe cloth em- 
bodies all the attractiveness that 
appeals to the feminine fancy. 


A distinctive feature of BEECHWOOD 
is our original method of white back- 
ing. It eliminates all chance of dis- 
coloration common where colored back- 
ing is used. 


Assure your customers the maximum 
of style, appearance and durability by 
ordering BEECHWOOD numbers from 


your manufacturer today. 


A Caution—For your own protection and your customers’, warn them 
against the use of cleansers containing bleaching acids. .They will rot 
or burn ANY cotton shoe cloth. 
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regulated as far as is consistent in keeping with the 
growth or reduction of volume. Naturally as volume 


grows, burden reduces automatically, that is, if handled | 


on any kind of a practical basis, and becomes what 
might be termed velvet profit, in dealing with the item 
of percentage. 


Women Workers 
in Shoe Stores 


“As conditions develop along the serious lines that 
seem almost unavoidable, the release of man labor 
both as applying to manufacturing and retailing must 
have mature consideration. This is not combined en- 
tirely to man-labor within the military or conscription 
age, it applies to all able-bodied men, as we do ‘not 
know how far the government will have to go in the 
development of its defensive plans and in the develop- 
ment of its plans for the care of our Allies in the use 
of available man-labor. It looks, therefore, very much 
as though eventually women, where they are not al- 
ready a factor, must become a very important part of 
the practical handling of shoe retailing. We know 
there is great ability in female help, not only confined 
to activity, personality, disposition, but we frequently 
find excellent judgment used in all walks of business 
where women are employed. I cannot too heartily 
recommend the consideration of women on a large 
scale as shoe retailers. 

“The keynote of success is based almost entirely 
upon efficiency, and the necessary changes of our 
methods as well as sacrifices forced upon us by the 
government should create a very decided tendency 
toward greater efficiency, or the best use of the avail- 
able material. 


Women’s Footwear Fashion 
Will Continue 


“I trust I do not convey the impression that any 
change is necessary in the style effects presented to 
the public during the past several years. In the 
women’s lines novelty goods must and will continue 
to be a big factor, women must be well-dressed, and 
it would be a backward movement from: an artistic 
and commercial standpoint to discourage in the slight- 
est way novelty footwear. The advertised restrictions 
of the government through the Commercial Economy 
‘Board seem very sensible and will in no way affect 
from an appearance standpoint or a color standpoint 
staple footwear or ‘Footwear of Fashion.’ 

“We must work with this-Economy Board, and with 





the government, in every stage of its war moves, and 
by this form of co-operation we will help very largely 
to avoid disaster, and be permitted to continue our 
commerce in the retail way as well as the manufacturing 
way with reasonable comfort and reasonable profit, 
and at the same time be doing our part in supporting 
our country in the most gigantic military, mechanical 
and commercial conflict the world has ever known.” 





Wherever You Go the Oxford Leads 
in Popularity 
(Concluded from page 69) 
actively engaged in doing their bit that they are not 
giving any large affairs for pleasure only. 

The women who are preparing to go away to the 
country for the Summer are ordering simple clothes 
to a large extent. The quality and texture are the 
finest, but the gerieral impression one gets on seeing 
a well dressed woman today is that she is simply 
gowned. Elaboration is in bad taste, and, consequent- 
ly, all particulars of her costume must carry out the 
same idea. Therefore, one does not see extremely 
fancy shoes as in other seasons. 

While the low shoe is gaining more and more friends 
as the warm weather arrives, there are still many 
smart women who prefer a high walking boot with a 
tailored suit or dress. They not only think it looks 
better, but they find it more comfortable. 


No Wild Colors 
in Sports . 


For golfing it has always been considered good taste 
to wear a practical shoe, usually of Russian calf or 
heavy black leather, and this year it will be even more 
marked than ever. For tennis many of the white 
shoes have been trimmed with colored leather, but so 
far it looks as though the all white shoe will be the 
most desirable. This may be either an oxford or a 
high laced boot, many women having both. 

The pleasant Spring days have allured many 
women to horseback riding, and the parks and country 
roads have the usual quota of pedestrians. The high 
tan or black riding boot is again the most desirable. 
Some women are wearing puttees, either black or tan, 
and a limited number of rookie colored riding cos- 
tumes are being worn by women who are anxious to 
look military. However, the average woman is not 
adopting a military costume unless she is actively 
engaged in military work. 
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' A Beauty: on Our 
Medium Toe Last 


—STOCK NUMBERS 


136—Mahogany Colored Calf Blu. Single 
Sole, 14%-in. Heel. C to E, 5 to 11... .$5.00 


137—Gun Metal Blu. Single Sole, 1%-in. 
Heel. C to E, 5 to 11 $4.25 


MONARCH LAST 




















A great many dealers with a keen eye to 
business are placing orders for “Konqueror” 


shoes this season. 


Send for Catalogue 


THE PRESTON B. KEITH SHOE CO. 


MANUFACTURERS 


Brockton [Campello Station] Mass. 


N. B.—Interest yourself -in Unlocked Process Shoes 


\} 


OUR new tanning 
process makes fine 
outsides of 


CABRETTAS | 
LAMBSKINS 


BEING USED WITH GREAT SUCCESS BY 
SHOEMAKERS HERE AND ABROAD 


BAKER & KIMBALL, INC. 


38 South Street 
‘a . MASS. 


YYZ We EL A 


BOSTON 
ROS 


aa 
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ts 
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We Have Facilities for 
Serving Export Trade 


7 WN 7 Ss OA) BM GD B\\ Me /a\) 


~) 
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: 


“THE BEAUTY OF KID i Hh‘ The Globe=Wernicke Ca. 


AT, HALF ITS,COST”: Y » HE 91-93 Federal Street, Boston | 
. : , DESKS, CHAIRS and FILING CABINETS | 
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THE . 
SHOE 
‘Its uniform record of unequaled Service and Satis- 
faction makes it a “repeater” wherever introduced | 


The shoe illustrated above is our Also our No. 363 Mahogany Calf 
No. 333 Gun Metal Calf Bal., Bal., Excel Last. Widths AA to 
Excel Last. Widths AAto D. All D. All sizes § to 11. 

sizes § to Il. Price J Price 








(In stock in B and D widths after April 15, 1918) 


LUND -MAULDIN Co. 


MANUFACTURERS ST. LOUIS,U.S.A. 
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DOUBLE SERVICE SHOES 
For Children 
With Textan 
DOUBLE SERVICE 
Toe and Heel 
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NEW line of ‘King’ Footwear that’ we believe 
has created a new standard of value. A child's 
shoe combining style, comfort and Textan 
Double Service toe and heel. 


Every feature of DOUBLE SERVICE SOLED SHOES 
will stand out as a trade producer for your children’s 
shoe trade. Goodyear welt—soft box toe, large and 
roomy — unlined — either black or tan — Textan 
Double Service toe and heel. 


| i 


You can’t go wrong by giving youngsters a roomy, 
flexible soled shoe. The sturdy workmanship in 
Textan Double Service toe and heel is right for any 


class of trade. 


Mrs. A. R. KING, Inc. 


19th and Brown Sts. PHILADELPHIA, PA. 





> | 
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AIT for the “Onyx” Line 
for Fall—it is now in the 


hands of our salesmen. 
Everything that’s new—practi- 
cal and desirable in hosiery 
will be found in this “best ever” 
showing of 


“Onyx” 





- 


6) Hosiery 


Rae OS Pat. Orcs 


SL MIT ii  TTTTTTTTTT) 


Save yourself unnecessary de- 
tail by making your selection 
from the line that is every- 
where recognized as standard 
of hosiery quality. 


Emery -Beers Company, Inc. 
Sole Owners of ‘‘Onyz”’ Hosiery 


BROADWAY AT 24th STREET 
NEW YORK 


PHILADELPHIA OFFICE BOSTON OFFICE CHICAGO OFFICE 
1033 Chestnut Street 31 Bedford Street The Lytton Bldg. 
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VERY manufacturer of boots, shoes and slippers should know 
more about Meritas Leather Cloth. 


It is the leading leather substitute. and is made in every 
weight, grain, color and finish the trade requires. 


Stock Lining, 


fos Toe this field. 


We are headquarters, operating five of the largest plants in 


Feo Tips, Every piece of our goods carries the trade-mark Meritas Leather 


Facings and Cloth on the back. 


Trimmings. 


Samples on Request 





The Standard Oil Cloth Co. 


INCORPORATED 


320 Broadway 


llamas 
SPUR STRAPS 


An accessory for your military department 
that will appeal. 
The Colt Spur Straps, like the Colt Puttee, have 
all the excellence of detail that please the critical 
buyer. They are made in genuine pigskin and 
genuine shell cordovan at $6.00 per dozen, and in 
smooth mahogany cowhide and hog grain cowhide 
at $3.00 per dozen. 
THE BIG FEATURE 


The wide part is always in the centre of the boot. 


SEND A TRIAL ORDER 


COLT CROMWELL CO. 


151 W. 36th St., New York, N. Y. 


Send for Booklet of Puttees 


Dept. L. 


New York 

















- Our latest accomplishment in beautiful and practical 
Jacobean Period fixtures 


A copy of our new catalogue will be sent you for the asking. 
Make your windows attractive and draw trade to YOUR store. 
A display with our fixtures makes business brisk. 


POLAY FIXTURE SERVICE, Inc. 
511 N. Halsted St. 
CHICAGO 
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New Barry Shoe on our 
Ramrod_ Last, Ivory 
Calf, Bal, Mat top, in- 
visible Eyelets and 
TEXTAN Soles. 


APITALIZE on shoemaking progress—these Barry Shoe styles 


are perhaps the most complete examples of modern shoe 
manufacturing in the market today. 
They have the lean, unbroken lines of thoroughbred a so ‘much 
wanted right now. 
The descriptions reveal the quality materials—the pictures and 
footnotes are their strongest selling arguments. 
These Barry Shoes have Textan Soles—adding youth, ease and 
quietness to the tread. 
Barry Shoes with Textan Soles appeal to business men—the keener 
the man the surer the appeal—try them. 


T. D. BARRY €0., Brockton, Mass. 


Boston Office: 183 Essex St., Room 204. New York Office: 200 Fifth Ave., Room 608 


This Barry Number is 
made on our Siger last, 
Wine Russian, Bal, in- 
visible Eyelets and 
TEXTAN Soles. 
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Beautiful Store 
Furniture 


Among the many styles of chairs made by us our SHAKES- 
PEARE CHAIRS stand in a class of their own. 

With these chairs you can handle more trade in less time, in 
less space than with any other seating furniture. Each chair 
is entirely separate, allowing you to arrange them in YOUR 
store to the best advantage. As your business grows you are 
enabled to add more chairs. 

Style 4242, illustrated here, is as follows: 


Extreme width, 22 inches; extreme depth, seat down, 
21 inches;-extreme depth, seat up, 18% inches. Oak, 


HUNUUUQOOUAUUUUUUAAAAAAAAAUUOUULAE Mahogany, Walnut, or any special finish. 


Fifty-four patterns from which to make selection 


C. F. STREIT MFG. CO., 


1047 Kenner St., Cincinnati, Ohio 


No. 4242 
SHAKESPEARE CHAIR 
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Get Your Orders in THE ADVANTAGES OF 


EARLY 


FOR 


FELT SLIPPERS 
and BOUDOIRS 


Our mills advise us that they will take no more 
orders for 1918 delivery. 


P erfection 


Circlet tes 


Shortage of material, difficulty of manufacture and 
heavy advance orders are responsible for these 
conditions. 


With the Sharp Shoulder and Broad Wear- 
ing Surface 


They don’t sccatch floors They do protect 
They don’t wear slippery They do stop uneven wear 
They don’t drop out They do prevent runover heel 


PUT ’EM WHERE THE WEAR COMES 
LAING, HARRAR & CHAMBERLIN TRADE SUPPLIED BY 


43 N. Third St. Philadelphia F, W. Whitcher Co., Chicago | 


We have good supplies under way but we do not 
know how long they will last, so we suggest early 
buying. 
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Write for prices, samples and details. 
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18-FT. GOODYEAR SHOE REPAIR OUTFIT 


OVER 


|$300,000,000 


A YEAR 


is said to be the volume of the shoe repairing 
business of the United States. 


ARE YOU GETTING YOUR SHARE OF IT? 


If not, let us talk over with you the possibil- 
ities of a repair department. You will be 
interested to know what others are doing. 


United Shoe Repairing Machine Company 


BOSTON, MASSACHUSETTS 
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OXFORDS ONLY 
FOR MEN 
Variety of Lasts 


PSOLE Shoes 


If you once see samples of Apsole Shoes 
you'll know at once why they belong in your. 


A New Standard of Comfort and Service in 
Summer Footwear — 


APSOLE (li! SHOES 


SRECULS A ; 














Made In E 
BOOTS, OXFORDS, © Here Illustrated 
PUMPS : WOMEN’S PUMP 
FOR WOMEN “MURIEL” 


Pure White Finest Quality 
Canvas Upper 





OU have never 











are made on seen such a 
the latest metropoli- Women’s “Muriel” Pump shoe as the Apsole. 
tan lasts and pat- There are other can- 
terns—of the highest grade fabrics. vas and rubber soled shoes—but none with 


our new welted rubber sole that affords all 
the well known advantages of the welt proc- 
ess over any other means of joining sole 
to upper. 


Get your application in early—We are ex- 
tending our distributing agencies as rapidly This sole is exclusively found in the Apsole 


as conditions will permit. 








line, and is fully covered by patents. 


Apsley Rubber Company, Hudson, Mass. 
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The Rubber Realm 


Weekly Market Review Covering Rubber Footwear and Allied Lines, 
Rubber Supplies and Prices 


BOOTS AND SHOES 

Factory Expansion Light rubbers always have 
Is Present Feature some sales in the Spring. Oth- 
er than that, trade in these lines will not be lively 
till Fall. The mills have all the orders they can fill 
for months to come, and are advertising for help to 
take the places vacated by the workmen who have 
gone to war. Factories are being enlarged, and some 


new ones built to take care of the business already. 


booked. 
TENNIS LINES 


White and Colors ‘Tennis lines are in immediate 
in Lively Demand demand. The retail call is al- 
ready noted in the Southern cities, and wholesalers are 
receiving orders to ship at once. This applies to all 
kinds, from the latest modern “welt” shoe to the 
standard brown sneaker. 


CRUDE RUBBER 

Prices Continue There has been some reaction 
Very Moderate from the prices of the first of last 
month, and prices today are about on a level with 
those of a month ago. A year ago, first latex was 
selling at 81c; today it is 59c. Smoked sheet. figures 
are 7914c and 57c. Brown crepe was 76c and is now 
48c. The difference, while not so marked in Brazilian 
grades, is somewhat startling. April 1 last year upriver 
fine was selling at 76c, and today’s quotation is 60c. 
The reason for all this is the increased production of 
plantation rubber. Brazil is no longer the arbiter of 
tubber values, but the Far East, with Singapore as 
its centre. 

We quote spot prices: First latex pale crepe, 59c; 
smoked sheets, 574; brown crepe, 48c; upriver fine 
para, 60c; islands fine, 54c; upriver coarse, 48c; islands 
coarse, 23-2314c; caucho ball, 34c for upper, 32c for 
lower; cameta, 23 to 24c; centrals and Mexicans, 35 
to 38c; guayule, 27 to 30c. 


SCRAP RUBBER 

No Marked Change The market shows little 
in Market Values change since last week. Prices 
remain weak in most kinds of scrap rubber, with more 


firmness shown in scrap footwear than in other lines. 
The continued low prices of crude rubber, and the 
steadily increasing supplies of scrap shoes tend to 
downward quotations, but prices, are maintained fairly 
well, though collectors who have large amounts on 
hand seem inclined to sell ‘at some slight concessions. 
Transportation troubles are interfering somewhat with 
the trade, deliveries being quite uncertain, and this 
makes spot delivery quotations somewhat elastic. 
Dealers’ quotations for rubber baots and shoes are 
814 to 85¢c; trimmed arctics 614 to 7c and untrimmed 
arctics 514c. 


Classification of 
Scrap Rubber 

According to the specifications of the Scrap Rubber 
Division of the Waste Material Association, deliveries 
of scrap boots and shoes must consist of rubber boots 
and shoes of domestic or Canadian manufacture. Red, 
white, tan, and fancy colored shoes are not a good 
delivery. They must be dry and free from dirt. All 
cloth top shoes, trimmed or untrimmed, and soles or 
heels of rubber boots and shoes, from which the uppers 
have been removed, shall not be accepted as good 
delivery. Trimmed arctics must be closely trimmed 
and free. from leather. Untrimmed arctics must be 
free from leather. Trimmed tennis shoes must 
be black, closely trimmed, free from molded soles and 
leather. Untrimmed tennis shoes must be free from 
leather and molded soles. 


RUBBER NOTES 

Fred C. Hood of the Hood Rubber Company is 
treasurer of the newly formed “Home Service for 
American Soldiers Abroad,” which maintains a com- 
fertably furnished villa at Aix-le-Bains, with sleeping 
accommodations, baths, dining and rest rooms, close 
to the American lines in France. It also does purchas- 
ing in France for American soldiers, thus relieving the 
parcel post: of its redundance of materials which can 
be as easily purchased abroad as here. The society 
also claims to keep in touch with individual soldiers 
and serve as a means of personal communication be- 
tween those in the foreign service and their friends 
and relatives in America. 
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This is a “STAR BRAND” 


all-leather Shoe 


“I confidently recommend these shoes for I know they will give you 
excellent service. They are solid leather throughout—no ‘paper’ or 
other substitutes for leather in any part of them—and good for more 
wear than any other shoes at the price.” 


Absolute confidence in your merchandise is a wonderful aid in selling. 


The “Star Brand” dealer does not show his shoes with hesitation or load his sales-talk 
with weak generalities. He can come out strong — make definite, convincing state- 
ments for “Star Brand” shoes are always uniform — always solid leather. 


Merchants in towns where our line is not now represented are invited to write for 
salesman or Catalogue, showing a complete line of “Star Brand” all-leather shoes for 


Men, Women and Children. 


“Star Brand Shoes Are Better” 


They Cost Less Per Month 











ROBERTS, JOHNSON § RAND 


MANUFACTURERS Branch of International Shoe Co. sT.LoOUIS 
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News in Shoe Markets 





Manufacturing and Merchandising Developments in America’s Shoe Centers 


NEW YORK CITY 


EASTER IN THE 
RETAIL TRADE 


Big Business an Weather that was really Spring- 
Augury for Future like contributed in no little de- 
gree to the success of the before-Easter selling season 
in the retail trade. The volume of business in oxfords 
of all stores has been very heavy indeed. In addition 
to the oxfords there was also evident a good call for 
other low cut styles, particularly patent leather pumps, 
and here the trade was in a little better position. Boot 
styles were good, and this applied particularly to such 
novelty styles as colored kid, Louis heel models, cloth 
tops, combination effects and the like, but the great 
big feature of the before-Easter selling was the low 
cut business. 

The volume in men’s shoe sales was satisfactory 
all through. ‘Tan stocks in the darker shades, particu- 
larly such as cordovan and the like, were the leaders. 


SHOE. FINDERS’ 
NATIONAL CONVENTION 


Dates Officially Set Word comes to the effect that 
June 24-27 the dates for the annual con- 
vention of the National Leather and Shoe Finders’ 
Association have been set officially for June 24th to 27th. 
The convention seat, as has been previously announced, 
is Pittsburgh, and the committee in charge in that 
city are going ahead vigorously with the working out of 
the details of the convention and believe that the 
affair will be one of the most profitable in the history 
of the organization. One of the principal features in 
connection with the Pittsburgh convention, about which 
more will be said in detail later, is the institution of 
a market fair, which will be held at the Fort Pitt 
Hotel. It will be divided into four sections, one de- 
voted to leather, another to shoe store supplies, an- 
_other to shoemakers’ and repair supplies, and the 
fourth to rubber heels. 


Market Fair to 
Be a Feature 


Albert A. Strauss, chairman of the Finders’ Con- 
vention Committee, whose address is 113 Penn Ave., 


' Pittsburgh, Pa., 


will supply all information dealing 
with space and rates for this market fair and exhibit 
upon request. The educational value of this partic- 
ular feature of the convention is looked upon as being 
the most important feature in connection with the 
convention, and it is anticipated that it will receive 
a great deal of attention from the large number of 
finders in attendance. This is the first feature of this 
character that has ever been incorporated in a program 
of the Finders’ Convention, and it is so planned that 
attendance at the fair will in no wise interfere with 
the official business or the entertainment program of 
the convention. 


FEATURES OF A 
BIG SEASON 


Trend of Demand in While last year was big, one 
Specialty Houses of the department heads of 
the house of Powell & Campbell said a few days ago, 
in speaking of general conditions, the business of the 
present season is the biggest in the history of the 
house. The demand is general through all the divi- 
sions of the line from men’s to children’s footwear, 
and in the first named the call is particularly strong 
for tan high shoes. One of the characteristics of the 
New York market is a smaller percentage of men’s 
oxfords than is perhaps found in any other large city 
in the United States. In the misses’ lines, he said 
that tan stocks and white, both leather and fabric 
in high shoes and low cuts, are both in very strong de- 
mand and advance orders for the present season have 
been exceedingly heavy. The call-for women’s shoes, 
particularly in patent colored kid lines in oxfords as 
well as boots, is strong. 


To. Deliver 
the Goods 


Thanks to an increase in factory facilities, Mr. Fried- 
berg of the World Supply Corp. said a few, days ago 
that the house will after the first of the’ present month 
be in a much better position than heretofore to make 
prompt delivery of the shoe lace tipper that constitutes. 
one of their important lines. He said there has been 
a good deal of difficulty, due in a large part to the very 
heavy demand that has come for the article and to 











HEY said Palm Beach suits paratively little advertising was done 
and soft collars were articles for either. 


that only “Williboys” Keds were unknown a little more 
[y -) would wear. than a year ago. But the big national 


advertising we did made people hun- 
But by sheer virtue of comfort gry for these standardized and im- 


7 ip and utility they have both be- proved summer shoes. 


come national summer clothin 
Sey articles 6 We planned for a big country wide 
: demand for Keds but didn’t make 


Their logical merit quickly developed nearly enough. Seemingly every- 
their present staple success. Com- body wanted Keds. 


Here Are a Few Samples of Keds Magazine Advertising for 1918 
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Sa hous ehold word 


Keds jumped right into household Will you be prepared to supply them? 
demand. We received more than Have you already ordered enough? 
50,000 letters from consumers who 
wanted to know where they could buy big magazine ads we’re starting the 
Keds. first of April to run all through the 
For this season we have planned still summer. 

broader Keds advertising and much 
greater production. 


We’re showing you below a few of the 


The power of this advertising plus the 
comfort and smart “citified” style of 
Still more people will want Keds, and Keds will make them more than ever 
we'll have a titanic job supplying a household word. 


them. Will your store be the headquarters 
Your customers will want Keds too. for Keds this summer? 


These Advertisements Will Be Read by More Than 50,000,000 People 
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Now IN STOCK $4.00 


The MAPLEWOOD (Stock No. X937) embodies 
everything that well dressed women are now 
demanding in a low cut of this type. 


Made of Mahogany Calf-Welt. 


Our Spring Catalog of Styles in 
Stock Should Be On Your Desk. 
Write for Your Copy. 


Williams, Clark & Company 


Makers of La France Shoes for Women 


Lynn - - - - Mass. 
Bos:on Office 183 Essex St. 
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difficulties in manufacture, to make deliveries both 
direct to a shoe store user and to the wholesale findings 
distributor of the article. 


IN THE SHOE 
CLOTH FIELD 


Highest Price Lines About the only limit to busi- 
Moving Best ness in cloth for shoe top- 
ping, Mr. Garbe of J. Einstein said a few days ago, is 
the ability of the trade to handle it. That they are 
not doing as. much business as last year is due with 
them, as with everyone else in the trade, to the im- 
possibility of getting the yardage manufactured. Just 
now he said the trade is mostly interested in colored 
cloth for the Fall season, and the sales already on the 
books in dollars and cents are greater than at any 
time in the existence of the house. The colors are 
largely the dark shades, and of these brown prevails 
most. It is interesting to note that the biggest selling 
number in the entire line is that cloth for which they 
are charging the highest price. 


A New Trade 
Catalogue ‘- 


The Spring and Summer catalogue of Nathaniel 
Fisher & Co. has just been issued, and as usual is a 
very artistic as well as effective book, of the new 
magazine size, 9x12. In addition to the regular listing 
of merchandise showing all last shapes and illustrations 
of shoes both in black and color, the catalogue carries 
on every page a tail piece on which a little merchandis- 
ing thought is given. 


Colored Leather 
Stocks Active 


The business in colored kid is very active at this 
time, one of the people of the firm of Oscar Scherer 
& Bros. said a few days ago, and the trade is still 
using a good deal of light gray stock and brown also, 
but there seems to be a tendency to swing toward the 
dark gray shade, and field mouse is also coming very 
strongly to the fore as the brown leather. A great 
deal of champagne is being ordered by manufacturers 
of children’s shoes, and in all of these the supply is 
kept to as near a level with the demand as possible. 


Overgaiters in 
Middle West 

Harry Cately has been appointed a member of the 
selling staff of A. Phillips & Co., manufacturers of 
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overgaiters, and will have as his territory the Middle 
West. . Mr. Cately, who has just started on his first 
trip, is well known, having been identified with vari- 
ous branches for a number of years. 


Change of Time 
Publicity Capitalized 

E. D. Gould, formerly sales manager and publicity 
director of the Regal Shoe Company, who is now con- 
nected with Sherman & Bryan, Inc., New York, as 
merchandising counsel, originated the idea of the Truly 
Warner Two O’Clock advertisement, which caused & sO 
much comment in New York. 

The illustration conveyed the impression that at 2 
o’clock Easter Sunday morning Truly Warner is of- 
ficially changing the time for U. S. A. 

The hour “2” looked significant to Mr. Gould. It 
indicated not only the official time, but the proper 
price—for a $2 hat—and he used the hour-hand as a 
pointer to emphasize this fact. 

Mr. Gould anticipated the publicity that the change 
of time would create a week or two in advance, and 
Warner had this announcement appear in a number of 
papers all over the country. | 


LYNN 


Leather for 
Fall Shoes 

Black kid leather, which is quite plentiful, is being 
colored brown, and even grey, in North Shore tanneries 
for Fall footwear. 

More calf and imitation calf leather is being made 


up for women’s shoes than ever before. The imitation, 


calf leather is cowhide stock, snuffed, plated and col- 
ored to look like calf. 

Supplies of sheepskins, for tops and linings, may be 
scarce, for the government is buying 3,000,000 skins for 
coats for soldiers., Some big Peabody shops are likely 
to give over their tanneries largely to the making of 
this leather during the Summer. 


Lower Boots 


for Fall 


From the Lynn point of view, it looks like lower 
boots for Fall, eight or eight and one-half inches tall. 
Shoe merchants of the country are turning toward the 
lower boots, for they can be fitted more quickly and 
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ETAILERS: it is good business to display 
Nedlin - soled shoes in your windows — 

with soles out—-so passers-by can see the brand. 
This brand is receiving more publicity than 
any other mark known to the shoe industry, 
and the recognition of that mark in your win- 
dows will bring you customers — inevitably. 


The Goodyear Tire & Rubber Company — 
Akron, Ohio 


eolin Soles: 


Trade Mark Reg. U. S. Pat. Off. 
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more easily, and Lynn manufacturers have to make 
what the trade requires. 


Nailed His 
Own Cases 


Max Cohn, of Stein & Cohn, New York, came to 
Lynn the week before Easter, packed and nailed up 
his own cases of shoes in the factory of Lynch Shoe 
Co., and helped to put the cases on a motor truck that 
carried them to New York in 20 hours, or in time to 
catch the Easter Saturday trade. 


Motor Truck Service 
to New York 


Five motor trucks have begun to run between Lynn 
and New York, leaving Lynn one noon and arriving in 
New York the next noon. They will carry shoes and 
leather to New York, and will bring back general 
merchandise. 

The first motor truck between Lynn and New York 
was started last-Thursday, with 125 cases of shoes, 
worth $25,000. The shoes were from the factories of 
James Phelan & Sons, A. M. Creighton, Donovan, 
Giles Co., Lynch Shoe Co. and Gregory & Read. 

The motor trucks will beat the freight and express 
companies in getting shoes to the New York market. 


Fine Business 
in the South 


Michael F. McGrath, of J. McGrath Co., shoe man- 
ufacturers and tanners, just home from the South, says 
business is great there. Boots at $8 and $10 a pair, 
classy stuff, with plenty of style and service, are wanted 
by the Southern trade, he says. 

A number of Lynn manufacturers now are giving 
special attention to the Southern trade. 


Park 
Commissioner 


W. A. Sullivan, of Lynch Shoe Co., has been ap- 
pointed a park commissioner of the city of Lynn. 


Hundred Million 
Dollar Lynn 

Lynn made good worth $104,000,000 in 1916, accord- 
ing to the report of the State Bureau of Statistics, just 
published. 


A few years ago the “Recorder” sounded the slo- 
gan “Hundred Million Dollar Lynn.” Then Lynn 
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was making $60,000,000 worth of goods a year. Some 
said the “Hundred Million Dollar Lynn” was impos- 
sible, but the figures prove it an established fact. 


Sinking Fund 
Commissioner 


Charles H. Conway, of Leviseur & Conway, Boston 
leather merchants, has been appointed sinking fund 
commissioner for the city of Lynn. 


Out With 
Fall Samples 


C. J. Giles, of Donovan, Giles Co., is on a trip west 
with Fall samples. 


PHILADELPHIA 


Shoe Selling at 
Easter Time 


In the boot styles in demand for Easter, the col- 
ored stocks, brown and gray especially, were the lead- 
ers in point of sales. There has been and continues 
to be a very strong demand for cloth top boots and 
this will probably continue during the rest of the 
spring season. It is perhaps a little early to expect 
very much business in white footwear, and the retail 
trade has not had any considerable amount of business 
in this class of shoes as yet. 

The business in men’s shoes has been quite up to 
expected volume. The long vamp drop toe last con- 
tinues to have the bulk of business at thé present time. 


Facts About 
Patent Stocks 


Mr. Schmidt of the Keystone Leather Co. and Bris- 
tol Patent Leather Co., in speaking of the demand for 
patent colt and patent kid, said that patent leather is 
now beginning very strong for women’s shoes. There 
will unquestionably be a shortage in these stocks be- 
cause an increased demand must wait for its fulfill- 
ment until necessary merchandise. can be produced. 
One of the reasons, perhaps, for a reduced call for 
patent leather was a general opinion throughout the 
trade that it was impossible to procure, especially colt. 
As a matter of fact, there is a very large available sup- 
ply, not of Russia colt, but of South American skins, 
and though this may not be so desirable from a cutting 
standpoint as Russian skins, it is none the less a very 
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WHITE SHOES! 


DO YOU NEED THEM— 
HAVE YOU GOT THEM? 
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LUNN & SWEET have the 
reputation of doing nothing 
by halves. Their Welt and 
Turn Dress line reflects this 
policy. 
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One thought dominates their 
SWEET SALLY LUNN line 
of Women’s Dress Shoes—it 
is Quality and Style, priced 
right. 

These two shoes are from our 
In-Stock Department. Order 
from this page, or send for our 
catalogue. 
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STYLE NO. 681 


84-inch 4 Scag hemo & ay —- Po 
Boot, Tip, White Ivory e, 12-8 Ivory 
STYLE NO. 648-7 Military Heel, No. 135 Last. 

In Stock: A 4 to7T7 
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8-inch 3% Foxed Sport Bal, Tip, White B 3% to7 

Coronado Cloth, White Ivory Sole, 12-8 Cc 2u to 7 

White Enameled Heel, No. 135 Last. D au to 7 
a In Stock: A 4 to7 . ss 
Ye B 8% to7 PRICE $3.50 
— C 2% toT 

D 2% to7 
PRICE $3.00 


LUNN ® SWEET SHOE CO. 


‘AUBURN — MAINE 
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desirable leather and there is no reason why any patent 
leather business should be reduced because of fear of 
inability to secure the stock. 


Present Children’s 
Business Heavy 


The business in the lines of children’s shoes of their 
own manufacture is reported very active by George 
Grieb of the Grieb Mfg. Co. There is a very strong 
showing of white in these immediate orders, especially 
in infants’ and misses’ low cut styles. 

Of course, the novelty styles are always good in 
children’s wear and they are looking for considerable 
business in white, brown and gray kid. Cloth top 
goods are expected to make a strong showing. 


Confine Fall Styles 
to 81-inch Tops 


All of the traveling men of Zeigler Bros., including 
A. B. Clark, who has been recently appointed Pacific 
coast representative for the factory, are now starting 
out on their trips with samples for the fall season. 
Among the general characteristics of the line are to be 
noted long vamps and heel heights, running up to 18-8, 
in both Louis and Cuban forms. The house has writ- 
ten to the Commercial Economy Board, stating that 
in accordance with the wishes of that organization and 
the recommendation of the National Shoe Retailers’ 
Association, they will make no boots over 8% inches 
high. 


Busy on Immediate 
Goods 


To go as far as possible with the outlet that is avail- 
able is as much as anyone can do, Mr. Newton of the 
manufacturing firm of J. R. Newton Co., said a few 
days ago. In their grades, which represent the highest 
of women’s lines, he said that the call is almost en- 
tirely in tan stocks and the styles wanted are largely 
oxfords. Of course, now that the Easter season has 
passed, the production of the fall sample lines will be 
taken up. In speaking of the fall boots, Mr. Weimer 
said they do not anticipate making anything over 8% 
inches in height, and those merchants with whom he 
has talked of fall styles and tendencies have fallen in 
to this suggestion for height regulation without excep- 
tion, and they will not, at least so far as their stocks of 
shoes are concerned, ask for anything over the 8%4-inch 
standard. 


‘Buy Liber 
| Q 
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AUBURN, ME. 


FACTORIES RUNNING 
TO CAPACITY 


. Auburn Shoemaking Shoe manufacturers in this 


in Big Demand city are enthusiastic over 
business conditions and declare that the outlook is for 
a banner year. They are proud of Auburn’s progress 
in shoe manufacturing. 

“Auburn shoe factories are making 58,000 pairs. of 
shoes a day,” estimated a manufacturer, and he said 
that this was a conservative estimate. “The plants 
here are all running to capacity; labor is contented 
and has caught the spirit of the times,” he continued. 

The same story was told by representatives of all 
the factories. One manufacturer said that the second 
week in March was the largest week that his factory 
had ever had and that prospects were bright for a 
continued run of conditions. 

It is noted that there is a larger demand for immedi- 
ate use than ever before and this tends also to promote 
future buying. In fact, the salesmen have all been 
impressed with the importance of urging attention to 
early purchases of Fall and Winter stock. 

Salesmen from Cushman-Hollis and Dingley-Foss 
are out with Spring samples for next year, the busi- 
ness of these factories being Gummer lines. The re- 
cent additions to the Cushman-Hollis plant are in 
operation, being evidence of the expansion of this con- 
cern, which manufactures canvas shoes exclusively. 


“SELLING CONTENTMENT” 
IS NEW 


Shoe Trade Takes Auburn is having a visit from 
Initiative in Frank Jewell Raymond of the 
Helping Employees American City Bureau of New 
York City, who is known hereabouts as “The Billy 
Sunday of the Business World.” To quote him, he 
is “selling contentment.” He gives a series of lectures, 
using Auburn Hall and has talked to foremen and 
executives of several of the factories as well as to the 
employees. 

Mr. Raymond’s theme is making the best of your 
advantages, searching out the good things and discard- 
ing the grouches. He urges upon the men the import- 
ance of cultivating the bright side of life and the im- 
portance of catching the spirit of the times. His com- 
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Ends Clean 


The Perfect Shoe Cover 
the Perfect Machine and the Perfect Operator 
are essential to perfect work 


Colonial 
Fibre 


is as near 


STAIN PROOF OIL PROOF DIRT PROOF WATER PROOF 


as can be made 
Finest quality, non-absorbent, specially impregnated paper covers 
EASILY LASTED IN CLEAN CUTTING NON- DRYING 


UNITED SHOE MACHINERY CORP. 
Sales Dept. BOSTON ‘ MASS. 
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pensation comes from. the manufacturers and he ‘is 
paid $50 for every 200 men he talks to. 


A Tribute to 
Maine Efficiency 

Field Bros. & Gross are in the middle of a contract 
for army field shoes, having an order for 200,000 
pairs. Incidentally, this Maine firm was given a boost 
by one of the government inspectors, who told the 
“Recorder” correspondent that the shoes were of ex- 
treme good quality, workmanship of high order, and 
he added with a grin, “It took me off my feet, because 
I didn’t expect any such thing down in Maine,” which 
is indicative of opinions that those who have never 
investigated Maine efficiency sometimes hold. 

Field Bros. & Gross is the only Auburn firm that is 
making army shoes. 


Additions to 
Auburn Industry 


Two new concerns to thé shoe life of this com- 
munity have been added within the last few months, 


a branch of the Brockton Heel Co., under the manage- ~ 


ment of Fred M. Furbush. The factory is located in 
Lewiston, across the river, in the old home of “The 
First National.” 

The other new concern is the Auburn Wood Heel 
Co., founded by Ralph Raymond, formerly with the 
Cushman-Hollis Co., and Harold Hall, an agent here 
for findings. 

There are eight shoe manufactories in Auburn prop- 
er—Ashe, Noyes & Small, Ault-Williamson Co., Cush- 
man-Hollis Co., Dingley-Foss Co., Field Bros. & Gross, 
Foss-Packard Co, Lunn & Sweet Co., Wise & a Sater 
Co. 


Recreation for 
Shoe Workers 

There is a hot fight being waged for first place in 
the Shoe Factory Roller Polo league, which stages its 
games before the professional games in the Lewiston 
city hall. Lunn & Sweet and Cushman-Hollis are 
fighting it out for first place. Dingley-Foss and Field 
Bros. & Gross are also in the league. There is also a 
big attendance of shoe workers at the games and their 
enthusiasm and applause for their several clubs out- 
rival that displayed in the “big games.” The factories 
fitted out the clubs with uniforms and the spirit of the 
“Twilight Baseball League” which has been conducted 
for several summers was re-born. 


CINCINNATI 


Thé last of the shoe traveling men for the local 
manufacturers made their get away for their terri- 
tories late last week. The number of shoe traveling 
men who have delayed their trips until the present 
time is comparatively small, and is due largely to 
the delay on the part of the factories in getting their 
new line of Fall samples ready at an early date. The 
local factories have been very busy during the past 
month in rushing Spring and Summer footwear through 
the plants so that the shipments of footwear might 
be started on their way, and the hundreds of shoe 
dealers somewhat appeased in.their clamor for shoes. 

Without exception, the retail shoe trade is making 
an insistent demand upon the manufacturers for Spring 
and Summer footwear. Warm weather has put in its 
appearance earlier than was anticipated last Fall and 
Winter, when dates for deliveries of shoes were being 
made, and the transportation difficulties have delayed 
the receipt of footwear on the part of the shoe dealers. 
The Spring season is here with its demand on the; part 
of the consumer for shoes, and very few dealers are 
equipped to care for this demand with complete stocks. 

Now that all the shoe traveling men are out pounding 
for business in every section of the country, and some 
are being heard from already, there is hardly a manu- 
facturer who is not optimistic over the prospects for 
Fall. 


Close Rubber Sales 
Ontil January 

J. A. Rishel, manager of sales of the boot and shoe 
department of the B. F. Goodrich Company, says of 
business: “Our sales of rubber footwear have been very 
large, so large, in fact, that we have now closed our 
sales up until next January. Production and deliveries 


- promptly will thus be assured to the trade.” 


Tri-State Merchants 
in Practipedics Class 


Kentucky merchants expect to be well represented 
at the post-graduate course in practipedics to be held 
in the Gibson Hotel during the coming week. Among 
those who have signified their intention of attending 
this course are W: Ray Patterson, of Pineville; T. K. 
Hamilton, of Hamilton Bros., Richmond; C. E, Gipe, 
of Owensboro, and Miss May Stevens, of Maysville. 

Indiana merchants will be there in full- force, among 
whom will be O. L. Roberts, of Mitchell; H. G. Kam- 
man, of Seymour; Arvil O. Allen, of Gueencestle ; H. G. 
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Big, Modern 
Factories—Making 
Weyenberg STANDARDIZED Shoes 


HERE is a new member in the Weyenberg Factory Family. The 

handsome six story fire-proof building shown im the oval has just been 

completed. It is almost directly across the street from our Main 
Milwaukee plant number one wherein our service shoes are made. 


This factory—number three —is a thoroly modern structure in every sense of 
the word; light, airy, sanitary and comfortable. It houses the general offices 
of the company. The upper floor being given over to manufactured stock 
and our Boys McKay Sewed Factory. 


. Yes—the Standardization— 
Weyenberg Standardized Shoes. {¢°_ tis Standardization 
and Boys Service Shoes over the Munson Army last is a proven success. Civilians have 


found the army shapes to be “just the thing”, and the little fellows too can have what 
Daddy or Soldier Brother wears. 
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Factory No. 2 





























HE Beaver Dam (Wisconsin) factory, shown above, is the home of 
! Mens’ and Boys’ Dress Welts. Like the two Milwaukee units it is 
a model of comfort and efficiency. It is equipped with the finest 
shoe-making machinery that can be obtained—machines operated 


by shoe-workers that are as expert as can be found in any fine-shoe center in America. 





ee 


Weare proud of the Weyenberg factories. We believe that our pride is entirely justifiable. 





j But—that is not why we are showing these pictures here. 


shoe trade of America has unlimited confidence in Western Standards of shoe-making as 
exemplified in Weyenberg products—and to convince you that we are equipped to cope 
with the tidal wave of orders rolling in for 











| Weyenberg STANDARDIZED Shoes 


We believe it is fitting that we publish these views of the Weyenberg manufacturing 
| establishment—three model shoe factories which, like the Weyenberg reputation—are 
built for permanence. 


Weyenberg Shoe Mfg. Co., Milwaukee |; 





To give you visible proof that Weyenberg Supremacy is a definite fact—to show that the | 
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THREE BOOTS THAT ARE SELLING 
HEAVILY FOR FALL 


Examine these two new lasts of ours for Fall 
as shown in the shoes illustrated. 


No. 109 is a narrow toe that carries a 13-14-8 
heel. 


No. 110 is a narrow toe with a high Louis 


heel. 
JUDGING BY THE SALES THESE 
TWO NEW LASTS ARE WINNERS 


Tan, Fawn Cloth Top, 


NO. 351 Patent 
el Patent Back-stay. On Our New 110 
Mahogany tan, imitation tip, 109 last. Last. 


IF YOU HAVEN'T SEEN : SALESMEN NOW 
THIS SAFE AND SANE | OUT WITH THE COM- 


LINE FOR FALL, WRITE US an PLETE LINE. DON’T 
— FAIL TO SEE IT. 


No. 319 


Cloth top, mahogany vamp, with white 
ivory welt, imitation wing tip, 109 last. 


JOHNSON BROS. SHOE MFG: CO. 


HALLOWELL, MAINE 
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Stines, of Gosport; C. R. Willson, of Madison, and Mrs. 
L. Heason, of Brookville, Ind. 

Many local merchants and those in the nearby towns 
will make the school one of the largest ever held by 
this educational institution. 


Change in 
Retail Managers 


The local Stetson Shop underwent a change in man- . 


agement this week. John H. Kane, former manager, 
has left the Stetson Company entirely. L. M. Pater- 
son of New York has taken his place. 


Easter Stimulus 
to Trade 


Retail shoe business has taken on additional impetus 
during the past week in both ladies’ and men’s foot- 
wear. With the combination of Easter trading and 
warmer weather, there has been a very strong ‘call 
for low shoes. 


ST. LOUIS 


CONDITIONS TEND TO 
LIMIT PRODUCTION 


Heavy Demand for The St. Louis shoe factories 
Immediate Goods are being operated to the 
limit of their labor supply by the demands for imme- 
diate shipment goods which are sufficient, regardless 
of government orders, Fall orders, etc., to keep plants 
in operation for thirty days or more without placing 
another order on the books. The labor problem is the 
most serious one with which they now have to con- 
tend, as it is proving difficult to keep more than 65 to 
70 per cent of the factory capacity in operation. The 
irregularities in the shipment and receipt of materials 
are causing some trouble, but not enough to measur- 
ably interfere with continuous operation of the plants. 
Orders coming for immediate and early shipment are 
exceptionally heavy and are reported in some instances 
as 100 per cent ahead of a year ago at this time. 


Current Style Demand 
in Retail Stores 


The local retailers report a very excellent business 
preceding Easter, with people generally inclined to take 
what they liked with about the same attitude of 
price as has existed for some time as a result of the 


conviction that merchandise cannot be obtained for 


. Perrier? ert ae 
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less and that the price has to be paid. The call for 


footwear has been excellently strong on oxfords and. 


pumps, and with the latter the demand for spats or 
fabric boot tops has been a concomitant. In boots 
gray is the wanted color for dress effect, while in the 
oxfords patents have been strong. For walking boots, 
with differing types of the straight heel, tan or Russia 
has been good. The duo-tone is in some call and in 
some cases contrasting colors are asked for with black 
and white combinations the best. For the most part, 
however, the more refined types of design are the best 
wanted. 


Salesmen Study 
Foot Anatomy 


The shoe salesmen in a number of the local retail 
stores have taken up the study, under competent 
direction, of the subject of practipedics and during 
the past week or two have had an instructor in the 
city, following a course by mail, to give practical 
illustration of the science. The locally instructed 
course has been a post-graduate period and has been 
exceptionally well attended. 


Retail Difficulties 
Now Adjusted 


The difficulties between a portion of the retail selling 
help of the department-stores of St. Louis and their 
employers which resulted in a somewhat ineffective 
strike recently have been adjusted and the strikers 
have been permitted to return to their positions with- 
out prejudice and at positions either the same which 
they occupied before the strike or others commanding 
equally good pay. The stores affected have made no 
concessions other than that they will not discriminate 
against the strikers, save in such cases as have resulted 
in violence or destruction of property. As the strike 
was an orderly affair, it is not likely that the strikers 
will lose anything more than the pay which would 
have accrued during the strike period. There is to be 
no discrimination on the question of membership or 
non-membership in labor organizations. The shoe de- 
partments were but little affected. 


Johansen Sponsors 
New Trade Magazine 


If you are a boss do you think you have the best 
clerks, and if you are a clerk do you think you have 
the best boss? . These are thoughts you must both think 


| 
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“DON’T BE AN OSTRICH’ 


“The retailer or manufaeturer 
who does not prepare to supply 
the unquestionable demand for 
shoes at popular prices will find 
his trade going elsewhere. The 
price of all leather shoes will be 
prohibitive to a large portion of 
the consuming public. Popular 
priced shoes to meet this demand 


can be made from WYCLO 


(The Shoe Cloth of Many Merits) 
and WOVENBUCK 
(The Cloth that Rivals Buckskin) 
without sacrificing Style, 
Wear or Comfort.” 
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to have the best business, says the first issue of “Foot- 
prints,” a little magazine that will step around regularly 
every month for a chat with shoe merchants and their 
salespeople. March represents the first step of this 
attractive and helpful monthly published by Johansen 
Bros. Shoe Co., of St. Louis. It will interest the mer- 
chant, because it is planned to carry good cheer, to 
talk business sense, and give a good strong pointer now 
and then. 


C. C. Allen to 
Represent Rex-Hide 


Following a trip by C. C. Allen of the main plant of 
the Rex-Hide Rubber Manufacturing Company at East 
Brady, Pa., it has 
been announced 
that this promi- 
nent shoe man will 
take charge of Rex- 
Hide sales in St. 
Louis and adjacent 
territory at once. 
“T have been inves- 
tigating the fibre 
sole field for a good 
many months,” re- 
marked Mr. Allen 
recently, “with a 
view to making a 
connection which 
would enable me to 
take full advantage 
of the great future 
which lies ahead of 
this industry.” 

Mr. Allen is thoroughly familiar with manufacturing 
conditions in the shoe industry—and will no doubt be 
as successful with Rex-Hide soles as he has been with 
leather. On Mr. Allen’s first round of calls for Rex- 
Hide soles he will be accompanied by M. N. Davis, 
sales manager of the Rex-Hide Company, who was 
formerly quite well known in this district as special 
representative for the B. F. Goodrich Company of 
Akron. 





C. C. ALLEN 


Directing Rex-Hide sales in 
St. Louis territory. 


Shoe Thefts Continue; 
Merchants Suffer 


Robbers seem to have it in for shoe men in St. 
Louis, for in addition to instances previously reported 
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two more shoe men have been assaulted with inten- 
tion to rob during the past week. The store of W. H. 
Hagedorn, 4045 Ashland, was entered by three rob- 
bers, who attacked the proprietor and beat him, but 
were unable to get any money or property before they 
were scared off. Clarence J. Hicks, 1739 North Ninth 
Street, was attacked by masked highwaymen, who 
got away with $500 which he had drawn from his 
bank only a short time before. The robbery was 
committed in daylight, about 9 .a. m. 


CHICAGO 
Easter Trade 


in Retail Stores 


True to prediction, oxfords have been very popular 
this Spring, and the retail stores have made such de- 
mands on the wholesale houses that it is almost im- 
possible to buy a pair of oxfords. The weather has 
been ideal, which has made the sale of low shoes very 
favorable, and has been responsible for the heavy sale 
of shoes for Easter. 

The sale of men’s shoes has not been unusually 
heavy during the week previous to Easter, as it gen- 
erally is, because so many of the young men are wait- 
ing the call of the army; but exclusive men’s shoe 
stores expect to-have their usual Spring trade fol- 
lowing Easter. 


Clean Up National 
Convention Matters 


With the return of John O’Connor, president of the 
Chicago Shoe Retailers’ Association, the unfinished 
business which has Been carried over during his absence 
was attended to at their semi-monthly meeting held 
March 6th at the Hotel Sherman. . The affairs of the 
Convention Committee of the National Convention 
having all been attended to, the various committees 
that were appointed for this work were discharged. 
Clarence W. Shaaf, of the Florsheim Shoe Co., was 
present, and has the honor of being the first newly 
elected member to attend a meeting. 


New Office in 
Security Building 

Jake Wurmser, of the Stonefield-Evans Shoe Co., 
and A. Percy Wilson, of the John Strootman Shoe Co., 
have moved to their new office at 603 Security Building. 
H. R. Ritchie, of the Thomas H. Logan Shoe Co. was 
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Seis No. 136 
ARISTOCRAT LAST 


Cherry Red Calf Bal. Lapped Heel 
Seam. Cottage Side Effect. AA, 
7% to 11; A, 6 to 11; B, 5% to 11; 
C-D, 5 to 11. 


Price $6.00 











‘Now Turn to the Wright”’ 
By Using the Stock Dept. 


of 
oifisi ram SHOE 
For quick deliveries of 31 Styles carried for 


your convenience. 


Have you received a copy of the Spring 
Catalogue. If not let us send you one. 




















E. T. WRIGHT & CO., INC. 


ROCKLAND, MASS. 


BOSTON, 183 Essex St. NEW YORK, Marbridge Bldg. 
DETROIT, Washington Arcade - SAN FRANCISCO, Pacific Building 





Stock No. 126 
TORPEDO LAST 


Cocoa Brown Calf Bal. Sizes AA, 
7% to 11; A, 6 to 11; B, 5% to 11; 
C-D, 5 to 11. 


Price $5.00 
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a visitor at their office. They all state that it is a 
question of delivery, not a question of selling mer- 
chandise, this year. 


Can’t Get Away 
After Getting a Weigh 
The new Walkover shoe store, 14 So. Dearborn St., 
_ in order to familiarize men with the location of the 
store, have installed an automatic scale in front of 
the entrance, which is free to the public. 


BROCKTON 


VALUE OF STOCK 
DEPARTMENT 


As an Advertising ‘We consider that the stock de- 
Proposition partment of our factory,” said 
the head of one of Brockton’s shoe manufacturing con- 
cerns, “is of much value, not only as a convenience to 
our regular customers, but as a means of getting new 
names on our books. A short time ago we received 
from a retail shoe house, having stores in two middle- 
western cities, a request for‘a single pair of shoes. We 
had never done business with this concern. The pair 
was taken from our stock department in the regular 
way. According to custom, our salesman who covers 
that territory was notified of the inquiry. A few weeks 


later he called.:at these two stores and as a result of the’ 


satisfaction given by that pair of stock shoes, he ob- 
tained a good substantial order for the coming season. 
So, our stock department plays a double part. Aside 
from the fact that it enables us to accommodate our 
customers it is valuable as an advertising proposition.” 


WOMEN’S SHOES 
IN STOCK 


Addition to ‘The Preston B. Keith Shoe Company, 
Men’s Line’ makers of “Keith Konqueror” shoes, 
make a new departure in their Spring and Summer in- 
stock catalogue now going out from the factory. A 
folded insert illustrates and describes four styles of 
women’s shoes carried in stock, also two styles made 
to order. The in-stock shoes are two tan and two 
black, of the bal pattern, made on three lasts, ranging 
from the narrow to the medium wide toes. The wom- 
en’s shoes of the made-to-order line are one tan and 
one patent colt in gray, black and wine colors. These 
are made both with and without the well known “un- 
locked process.” 





‘Buy Liber 
uy_liberty Bonds. 


BOOT AND SHOE RECORDER 107 





Bonds 








2 











Stock Line of 
Men’s “Konquetors” 


The “Konqueror” catalogue pictures and describes 
32 styles of men’s goods ready for prompt shipment. 
These include seven oxfords in black and colored 
leathers, as well as a variety of bals and bluchers in 
black and colored leathers, all representing sellers from 
the “Konqueror” spring line. A special page is devoted 
to spring puttee, made of mahogany shell cordovan 
and full leather lined. A picture of the plant in which 
“Keith Konquerors” are made and a description of the 
“unlocked process” used, are other features of an ar- 
tistic and business-like booklet. 


A VETERAN 
SHOE TRAVELER 


More Than a Third Clarence P. Waide, who left 
of a Century this week with fall samples 
on the Road from Stacy-Adams Company, 
of this city, is now concluding his 35th consecutive 
year with that house. He became associated with the 
concern in 1883 and since that time has continued to 
reppresent them in southern states and large cities. 
Mr. Waide has very few rivals for the honor of serving 
35 years with one shoe manufacturing concern. He 
would like to know if there are any shoe travelers who 
equal his record. Mr. Waide starts out on his ‘latest 
trip as full of enthusiasm and interest in the line which 
he represents as at any time during his long and hon- 
orable service with Stacy-Adams Co. His friends are 
legion, and his influence in the building up of this con- 
cern’s business is shown by the fact that he has been 
for several years a member of the corporation and 
active in the conduct of its affairs. 


LAST MANUFACTURERS 
BUSY 


On Government All the factories in Brockton 
Orders for where lasts are produced are work- 
Large Sizes ing at full time and even over- 
time in: getting our government orders. One concern 
has a contract for several thousand pairs of army shoe 
lasts in sizes running from 9 to 15. These extra large 
sizes are on rush orders for shoes which are needed at 
the army cantonments. Samples of lasts for the new 
standard screw shoes for the army have been submitted 
by concerns in his city. It is expected that in the near 
future a considerable amount of last business will be 
received here. Lasts for standard screw shoes require 








inne oT 


~~ } < 


COMFORT SHOE 
tn Stock oe 


TWO SPRING COMFORT STYLES 
THAT ARE READY TO SHIP 














Style No. 34 


Glazed Kid Lace Oxford, Plain Toe, Heavy 
Turn Sole, 5-8 Heel. In-Stock. 
E, 2% to 9 |EE, 2% to 9 


Price $2.15 


Style No. 17-1 


Plain Toe, Polish, Circular Vamp, In-Stock. 
SS = to 8 | Dand E, 2% tog 


Price $2.85 
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more wood in their construction than those used for 
the army welt footwear. ' 


SHOE MAN’S 
BIG CATCH 


Manufacturer Has Loring Q. White of this city, 
Luck at Fishing and head of L. Q. White Shoe 
Company, has been spending the past few weeks at 
Palm Beach, Florida. Mr. White devoted considerable 
time to boating and fishing. His principal efforts were 
devoted to the capture of a sailfish, which is one of the 
big inhabitants of the Gulf stream. His persistent ef- 


' forts were finally rewarded by landing a sailfish which 


measured 6 feet 7}2 inches and weighed 40 pounds. 


This mammoth specimen of deep sea life will be 


mounted, and later will serve as a trophy in Mr. 
White’s summer home at Buzzard’s Bay, Mass. 


{i 
{ 


HAVERHILL 


SHOE MAN IN 


STATE GUARD 


| Officer in Machine Frederick S. Marshall, man- 


ager of Emery & Marshall 
Company; is com- 
missioned as _ sec- 
ond liettenant in 
Machine Gun 
Company No. 142, 
Massachusetts 
State Guard. This, 
by the way, was 
the first machine 
gun company to be 
formed in the M. 
S. G. Lieut. Mar- 
shall, who is the 
son of Sherman H. 
Marshall, head of 
Emery & Marshall 
Company, is one 
FREDERICK S. MARSHALL of Haverhill’s 
2nd Lieut. Machine Gun Co. No. 142, young shoe men 
seein who has developed 
ability and initiative in connection with his work. An 
excellent picture of Lieut. Marshall, made from a re- 
cent photograph, is shown here. 


Gun Company 
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QUICK CHANGE IN 
SALESMAN’S NAME 


Result of a J.-J. Berlin, who travels for Charles 
Trip to Canada K Fox, Inc., in some of the larger 
cities of the United States, has this season been cover- 
ing Canadian territory usually looked after by H. R. 
DuBois, the latter being kept from his trip on account 
of illness. It-was Mr. Berlin’s initial trip to Canada, 
and he happened to be the first.shoe salesman this sea- 
son to enter from the “States” by way of Montreal. 
He found on introducing himself that his surname didn’t 
meet with the approval of some of. his’ Canadian 
customers. 


First “Kitchener,” 
Then “Pershing” 


Several concerns on which Mr. Berlin called informed 
him in a joking way that while he was in Canada his 
name would be “Kitchener.” Mr. Berlin-took this all 
in good part, but finally said: “If my name is to be 
changed, I think I should have something to say about 
it. If it’s all the same to you, instead of calling me 
‘Kitchener,’ I’d prefer that you address me as “Persh- 
ing,” as more befitting an American citizen.” This met 
with the approval of the Canadian friends. From that 
time on, and during his entire say in Canada, word 
traveled in advance, so that on his arrival in a store he 
was invariably. met with the greeting: “Glad to meet 
you, Mr. Pershing.” The result of Mr. Berlin’s trip 
was an excellent business for “Fox Footery” and 
getting acquainted with a splendid body of Canadian 
business men. ; 


STOCK DEPARTMENTS 
OVER-TAXED 


Difficulty in Keeping Haverhill factories which 
Up With Orders maintain stock departments 
are having their troubles in supplying goods fast enough 
to meet insistent calls of the trade. Dealers everywhere 
are short of ‘seasonable footwear. Typical of this con- 
dition is Ellis-Eddy Company, who say: “We are 
pushing advance orders hard, so as to make deliveries 
at desired periods. For that reason our stock goods 
are coming through more slowly than we could wish. 
Orders are piled up ahead from customers who want 
goods for immediate delivery. Difficulties in produc- 
tion and supplies are responsible for this unprecedented 
condition.” 
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The Lindner line affords you a style variety that 
enables you to meet practically any demand. 


And. we combine quality with style in a measure 
that makes the Lindner line an unusual reorder 
producer. 

We are just as particular about the minor points of exceblence 
in our shoes as we are in the selection of the sole, uppers and 
counters. In fact, we are sticklers for quality down to the very 
smallest detail, and this is immediately apparent to everyone 
who views LINDNER shoes. 


LINDNER o> HOE COM PANY 


Carirsle, ; aa 





OTT TT TTT TTT TTT MO 

















COM tS 








ce@@8¢ 





























April 6, 1918 














BOOT AND SHOE RECORDER 111 











Leather Sales and Prices 


Features of the Leather Market Under the Spotlight in the “Recorder's” 
Weekly Review 


TREND TO 
IMPROVEMENT NOTED 


Current Buying Is for The Boston leather market 
Immediate Needs is in a somewhat peculiar 
shape. Much of the business is of the immediate re- 
quirement order, which naturally is on the same price- 
basis as last week. Some buying, also in small lots, is 
being noted, being filling-in material to tide over the 
delay which is caused by transit delays affecting de- 
liveries of leather already ordered. In the total, a mod- 
erately busy market is noted, and this is likely to im- 
prove right along. As transportation improves, hides 
advance because of better quality and shoe orders 
accumulate. 


SOLE LEATHER 


Range of Asking Sales of moderate size appear 


Prices for the Week to have been put through dur- 


ing the last week at some concessions from quoted 
prices but the general run of asking prices is the same 
as previously reported. Whatever softness in prices 
there may be (which tanners are not prepared to ad- 
mit) comes in the lighter weights, or lower qualities. 
Dry hide hemlock is held at 46 to 47 cents for No. 1 
over 8% iron, 44 to 45 for No. 2, and 42 to 43 for No. 
3. -The quotations for middle weights are 43, 41, 39 
cents and for light weight 42, 40 and 38 cents, but has 
probably sold lower. Union sole continues to sell fairly 
well, and prices are held firmly, though no advance is 
noted since our last report, heavy steer backs bringing 


72 to 73c, cow backs 62 to 67 cents for heavy, and 55 


to 60 cents for light. Oak sole is in slower call than 
the others, and with the exception of army shoe quali- 
ties, is positively quiet. Nevertheless, prices are firmly 
held, with heavy bends 92c for No. 1, 88c for No. 2, and 
80c for No. 3. Backs are quoted 78 to 80c, 76c and 72c. 


UPPER LEATHER 


Quotations Firm in a There is a somewhat better 
More Active Market business than last week, but 
as a rule, transactions are of a retail character. Prices 
are held firmly in all the better quality leathers. There 
is a growing scarcity of calfskins in desirable colors, and 


the best qualities bring 65 to 67c, though some grades 
are offered around 55, 53 and 50c. Black calf is in 
better call at 55, 53, 50c, for leading tannages, though 
some lines are offered several cents cheaper. Side 
leather in gun metal finish is in good call for better 
grades, ranging from 42c down, while colored sides are 
quoted at 44, 42 and 40c. The new bark tanned side 
stock for trench shoes is quoted same as last week, 57, 
55 and 53c. Buck finish in light shades is called for, and 
white buck in good demand. Waxed splits are in small 
request, but dope finish stock sells moderately, in col- 
ors around 22c. Flexibles are in light demand. Patent 
leathers sell better, sides quoted at 45 to 50c, patent 
kid 50 to 70c and patent colt 45 to 70c. Colored 
patent side leathers having some call. Glazed kid in 
light demand for blacks, but a scarcity of brown and 
gray, which are now held from 85c to $1.00 a foot. 


THE HIDE MARKET 


Current Prices on The Boston hide market con- 
New England Hides tinues quiet, tanners being un- 
willing to take heavy haired hides at any price. New 
England heavies are quoted at 14 to 16%c and ex- 
tremes 14 to 16c. No. 1 Ohio buffs are offered at 17c 
for fall take-off, and extremes 18'4c and sales reported 
at those figures. 


Packer Hide Market 
Generally Quiet 


The Chicago packer hide market is generally quiet. 
Tanners are indifferent buyers of heavy haired hides, 
though some interest is being shown in the current 
take-off, and in later kill. Heavy steers are held at 26c 
for current take-off, and 27c for middle Aprils. Light 
steers 25c and extremes sold at 17%4c. Heavy native 
cows, winter skins, are quoted at 22c and lights 16c. 
Texas steers strong at 23c, lights quoted 22c. 

One or two good sized sales of Chciago city calf- 
skins are noted around 35c, but the average asking 
price is 33% to 34c. Packers quote 35c. Outside cities 
are 32 to 33c. and countries 29c. New York calfskin 
quotations have sold quite liberally at reported prices 
of $3.60, $4.35 and $5.25. 
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ASSISTING RETAILERS ° 


is a big part of our work. 


Every business day: there comes to our notice cases 
of retail concerns whose conditions can be im- 
proved by a few suggestions and some good sound 
advice. 

Our Credit Advisory Department is giving this 
assistance to retailers without charge and our files 
are full of letters thanking us and acknowledging 
the constructive and helpful work that we are doing. 


By helping retailers we are helping business. 


The Credit Clearing House 
** Builder of Better Credits ”’ 
Offices in all important cities 
Executive Offices: 440 Fourth Ave., New York, N. Y. 
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ALL YEAR ROUND 
SELLERS 


The E-Z Walk 
Felt and Novelty Slippers 


Come in a vari- 
ety of styles and 
materials, colors 
and combinations 
that carry a sales 
making and busi- 
ness building appeal. 
Prices are right— 
Wearing qualities excellent— 
Lasts that fit comfortably 
Ask your jobber or write us 
WE WOULD LIKE TO CALL SPECIAL ATTENTION TO OUR 


LARGE DISPLAY OF VER FELT BALS IN MEN’S, 
WOMEN'S AND CHILDREN’S SIZES. 


THE E-Z WALK MFG. CO., Inc. 
62-70 WEST 14TH STREET 
DOWN TOWN OFFICE 127 US A ST. 
NEW YORK CITY, U.S. A. 
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Four Cents a Day 
Keeps Button Trouble Away 


= Is it worth 25 cents a week to have ready 
E = for instant use an Elliott Machine with 
5 = Maintenance Service? 


= 2 Not unless you need it; but when you 
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“couldn’t wait” while you struggled with 
a hand tool or a machine that was good 
= once, then a quarter looks awfully small 
z and Elliott service mighty necessary. 

= Our minimum charge for Elliott service is 
25 cents a week—$1.00 per month. 


Ask Your Jobber 
or Write 


ELLIOTT MACHINE COMPANY 
Grand Rapids, Mich. 








MODERN 
SHADES 


SAMPLES 
UPON 
REQUEST 
New York 
Office 
15 Spruce 
Street 











Pyeshatersbuel 
fine felt 
— 


Ja mples 
submitted upon 


request. Ask 
for Catalog 


fandard Felt Company 


Wert Alhambra ifornt 
New York, Chic ago. sods hl Kyele) 
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WORKERS UNION 
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U Union Men | 
f T 
! Union men insist on footwear branded with the stamp of the : 
| Boot and Shoe Workers’ Union for themselves and their family. 
we 
n Union men have been educated to demand the Union Stamp on n 
shoes, because they are recognizing by such purchases the U 
q principle of unionism and supporting the product manufactured by I 
fellow union workers. 
uU u 
You can develop the trade of the workers in your community, now f] 
U the best paid in the world, by offering them Union Stamp shoes, UJ 
n bearing the seal of the Boot and Shoe Workers’ Union. n 
- When the salesmen call again’ look for the Stamp and insist on its = 
presence on the shoes you buy for next season: 
: : 
| Boot and Shoe Workers’ Union | 
i oot and Shoe Workers Union 
. Affiliated with the American Federation of Labor U 
I 246 Summer St., - Boston, Mass. I 
n 
JOHN F. TOBIN, Gen’l President CHAS. L. BAINE, Gen’l Sec’y-Treas. ] 
| 
U U 
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Wool ela IVT TvVVa aaa 












Sold only in even dozens on 
a width. 
A—3¥% to 7% 

4 to 8 

















Exactly the same as last 
season’s Snow-Bird — Fine 














White Cabretta, over 9 B—3 t07 
inches high, turn edge, cov- 2% to 6% 
ered heel, with aluminum 3% to 5% 
plate, ready to ship. Price C—3 to7 
2% to 6 


$4.00. Terms less 2 per 
cent 10 days, net 30 days 







2% to 6% 







Jagex. BANCROFT WALKER COMPANY 32% 227° 
SMART LADIES’ Mc KAYS Seg aie 


“Famous for CLEAN shoes” 
WAI WIV VTAVUVdVVeeaeaal 


>< The ~ 2 <e 


IN STOCK— 
for Immediate Delivery 
At the first sign of Spring, the golf player overhauls his 
clubs and gets his outfit into shape for the season on the 
links. Shoes are an essential not to be overlooked, and to 
satisfy the needs of the most critical you need 
THE PACKARD GOLF BLUCHER— 
STOCK NO. G614 
Made of Fine Tan Box Calf with 
Cushion Innersole 



























A, 7 to 10 B, C and D, 6 to 11 
Price $6 
M. A. PACKARD COMPANY 






BROCKTON, MASS. 


If you haven’t our Stock Catalog, ask for it 















“Every American citizen must enlist. The first victory, the great victory, 
the decisive victory must be won at home. 


Invest now to the limit of your ability in U. S. LIBERTY BONDS. 


Our First Great Victory Must Be Won At Home ) 
























































April 6, 1918 BOOT AND SHOE RECORDER 





PATENTED JAN. 12, 1915 


VULCO-UNIT 
BOX TOE 


J 
: 
| The One 
| Box Toe 


that preserves the 
shape and style of 
the shoe under 
all conditions of 
service. 





Mr. Retailer:—Your shoe manufac- 
turer willuse VULCO-UNIT BOX 
TOES in your orders if you specify 
them. 








Beckwith Box Toe Co. 


108 Lincoln Street, Boston, Mass. 












Wikces Value 
is Real 


Goods move quickly. Poor 
quality remains on _ the 
shelves and ties up your 
capital. 

Two thirds of your stock 
must be sold before you can 
realize a penny of profit. 


Gor don 


HOSIERY 


Sells quickly and stays sold 
due to their quality and 
appearance. Then too, it 
places you in a position to 
leave your advance order 
with our salesman when 
he calls. 

Are you on our mailing list 
for “Immediate Delivery 
Notices” mailed semi- 
monthly? 


| ebrown Durrell (0 


BOSTON NEW YORK 


104 Kingston St. 11 W. 19th St. 






CHICAGO 
Room 506, Textile Building, 
Cor. W. Adams & S. Wells St. 





— —_ _ — — — —_— — — _— —_ — 
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No. 129. Vici Kid, 

Turn, 10-8 Cuban 

Wood Heel. B-D. 

$2.5 
? 

i L.B.EVANS’ SON CO. 
ES a a 





New York 


rd 





712 Broadway 
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“Norwich 


Fixtures” 


If you were compelled 
to give up all kinds of 
advertising but one, you 
would naturally retain 
your show windows, as 
they are the best medium 
for ‘putting your wares be- 
fore the public. Then 
why not make your show 
windows more effective 
by using NORWICH 
FIXTURES? 


Norwich Nickel 
& Brass Co. 


Norwich, Conn. 


SALESROOMS 





R ) ay 


Wire for 12,000 Op 
erations. 

The One Great In- 
dependent Button 
Machine, The Ma- 
chine You Will 
Eventually Buy, 


a Own Store. 










Try It inYeour 


CE 


Prompt, Efficient 
Toledo Service Fol- 
lows Each Machine 
Wherever It Goes 
and Through All Its 
Years of Use, 


$70 Pron, 


or $5 00 a Month 
for 15 Months, 















26 Kingston Street 
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100 Years.o” Good Shoemakins) > 


IN STOC 


WOMEN’S STRAP SLIPPERS AND 
OXFORDS, IN GRADES, $1.50 to $2.75 


Our sales of strap slippers for the first quarter have just doubled our 
1917 figures for the same period. 


There must be a reason for this increase. 


Let us send you our In Stock Catalog, No. 12, which may perhaps ex- 


plain it. 


“IN STOCK SERVICE” really means something at the Evans Factory. 











Boston 





15fes% 


WAKEFIELD, MASS. h 

















SPATS 


FIT PERFECT—TAILORED THE BEST—PRICES RIGHT 
DELIVERY GUARANTEED 


Fine Kersey, All Leading Shades, 
$16.50 to $27.50 per dozen 


Excellent Quality Felt........ $9.00 to $15.00 per dozen 
When in Town Call or Write 
for Samples 


A. PHILLIPS & CO., Ine. 
902 Broadway, New York, N. Y. 








The House of Taylor HOTEL 
A Os MARTINIQUE 


\\ Broadway, 32d St., New York 
\ Pie One block from 








s J 

Equally Convenient for 
Amusements 

Shopping or Business 


157 Pleasant Rooms, with 
Private Baths 
$2.50 PER DAY 
257 Excellent Rooms, with 
Private Bath, facing street 
southern exposure 
$3.00 PER DAY 
Also Attractive Rooms from 
$1.50 
The Restaurant Prices Are 
Most Moderate 


























Sent With 
TOLEDO 
MACHINES 


INSIST ON 
AToledo Machine 


Toledo Rust Proof 
WhiteWire 


The Toledo Button Machine Co. 3442 Summit St. Toledo. @ 





Shoe Knowledge That You Need 


You'll find it all in ‘*The 

Shoe and Leather Lexicon” 
“The Shoe and Leather Lexicon” defines and illustrates 
every trade and technical term used in the shoe and 
leather business, from the raw product of the tannery 
and mill through all processes to the finished shoe. It 
contains correct anatomical drawings of the foot, tables 
of foot and last measurements, standard carton sizes, 
classifications of leather, and standard size lengths of last 


measurements. 
It is, in short, a complete correspondence course in 
one handy little volume for only 40 cents a copy. 
3 copies for $1.00. 


Boot and Shoe Recorder Publishing Company 


207 South Street, Boston 
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Changes in Business 
The Last Week’s Failures, Suspensions and Changes 


Failures 


Salem, Mass.—Olive Branch Shoe Corp., shoe manufacturers, reported notice 
has been sent out to creditors that a dividend has been declared on all 
unsecured claims proved and allowed, and that the trustee has been di- 
rected to pay same. Notice signed by Oscar E. Jackson, Referee in Bank- 
ruptcy, 81 Washington St., Salem, Mass. “ae 

Fall River, Mass.—Robert E. McGuire, shoes, reported was recently petitioned 
into bankruptcy, has filed a composition offer of 371-2 per cent. cash 
before adjudication. T. D. Sullivan appointed receiver. Schedules filed 
show liabilities of $36,914, of which secured claims are $16,800; unsecured 
$17,995; taxes $1,350, and assets of $30,877, of which stock in trade is 
$10,500; real estate $16,800; debts due $875; property in reversion $2,000. 

Malden, Mass.—Samuel Bender, shoes, etc., reported offering to pay thirty- 
five cents on the dollar on all merchandise accounts, the money to be paid 
before April 6 provided the creditors agree to accept the same. : 

Mason City, Ia—John Casanas, shoes, etc., reported has made an assignment 
to John Galbraith of St. Paul. The liabilities are estimated at $3,017 
and the assets at $1,600. oe : 

Bronson, Mich.—R. E. Carroll, shoes, etc., reported petitioned into bankruptcy. 

Springfield, Mo.—P. V. Collier (Walk Over Boot Shop) reported filed volun- 
tary petition in bankruptcy. Total indebtedness is about $22,000; the 
assets amount to about $13,000, according to estimates. ; 

Cannon Falls, Minn.—C. J. Westman, shoes, reported assigned. Reportd lia- 
bilities are $4,500 and the assets $3,100. 

Tyler, Minn.—The Clothes Shop, shoes, etc., reported Mel J. and Leroy L. 

, cO-partners trading under the above style, have been petitioned into 
bankruptcy by three creditors. ; 

Gulfport, Miss——Barber & Brown, shoes, etc., reported appear to be in 
financial difficulties, and ‘their attorney has written a long letter to all 
creditors setting forth their condition in detail. Their stock inventoried in 
January, 1918, at $3,000, and it is figured that same is worth not less 
than $2,750 at that time. Fixtures are valued at some $400 to $500, 
against which there is a mortgage of Their liabilities amount to 
$2,850. This does not include their State, County and City taxes, 
amounting to approximately $60. Each partner is entitled to a personal 
exemption of $250 out of the stock of goods under the laws of this State. 
This exemption they are willing to waive if a quick adjustment of their 
difficulties can be made. They have been sued on a $400 account and it 
is expected that judgment will be taken shortly. They state that an offer 
has been made by a certain purchaser to buy their stock at 65 per cent. 
on the dollar and they are offering to pay creditors 65 per cent. on the 
dollar in full settlement of their claims. This offer is predicated abso- 
lutely upon a re-sale of the entire stock of the firm at 65 per cent. on the 
dollar. Should a sale fall through, the offer must necessarily be considered 
withdrawn, as the funds to make the settlement are to come out of the 
sale of the stock. A 

New York City.—Louis Slupsky, shoes, reported Judge Hand dismissed the 
petition in bankruptcy against above at 332 Rivington St., on a settle- 
ment with creditors at 40 cents on dollar, cash. 

Taskey & Gold, shoes, reported offering to compromise at 40 per cent. 

Olean, N. Y.—James Kelsey, Jr., shoes, etc., reported meeting of creditors for 
April 2 called. 

Rochester, N. Y¥Y.—L. Trotenberg, shoes, reported petitioned into bankruptcy. 

Greensboro, N. C.—North Carolina Wholesale Leather and Shoe Findings 

. reported in financial difficulties and is offering to compromise with his 
creditors at 25 per cent. on the dollar. His stock inventories in the neigh- 
borhood of $3,000. His outstanding accounts $2,490, practically all of 
which is claimed to be worthless and uncollectible, and his liabilities 
amount to some $14,000. 

Philadelphia, Pa.—Samuel Graboyes, shoes, reported meeting of creditors called 
for March 28. 

Jacob A. Levine (331 South St., shoes, reported meeting of creditors 
called for April 9. 

Gaffney, S. C—M. E. Mayer, shoes, etc., reported meeting of creditors was 
called for Aprii 3 last. 

St. Johns, P. Q.—A. Trahan, shoes, etc., reported meeting of creditors called 
for March 30 last. 

Owen, Wis.—F. Mikowski, shoes, reported it is learned that the above has 
been drafted into the National Army and is closing up his stock, we have 
a settling with creditors on a basis of 50 per cent. on 
the ar. 


Changes 


ee & Short, shoes, dissolved partnership—succeeded by A. L. 
avitt. 
Monroe Shoe Co. (S. Rabinowitz, Prop., 210 Lincoln St.), shoe job- 
bers, recently commenced business heré. 
shou Preble Co., leather and rubber goods, incorporated with capital of 


Lynn, Mass.—Gertie Richmond (816 Western Ave., shoes, reported has filed 
married woman's certificate. 
Minnie Roiter, leather remnants, has filed married woman’s certificate. 
B. & F. Leather Co. (91 Willow St., leather, Aaron Bronstein filed 
certificate of ownership. 
Lynn, Mass.—Raymond Shapiro Shoe Co., shoe manufacturers, incorporated 
_ with capital of $10,000. 


Haverhill, Mass.—W. S. Chase &.Sons, shoe manufacturers, E. N. Vine, presi- 
dent, retires. 
Liberty Durgin, Inc., shoe manufacturers, capital stock increased to 


125,000. 

Woburn, Mass.—Buckman’s Shoe Store, shoes, incorporated with capital of 

Worcester, Mass.—Denholm & McKay, shoes, G. E. Newkirk retires. 

Chelsea, Mass.—Globe Shoe Co., shoe manufacturers, recently incorporated for 

50,000, has taken over the Bartels & Thelan shoe manufacturing equip- 

ment in Chelsea. 

Gloucester, Mass.—Robert Broad, shoes, has purchased the James C. Richard- 
son store at 136 Main St. and began business March 16. 

Stoughton, Mass.—C. & E. Shoe Co., shoe manufacturers, reported will move its 
plant to this place from East Boston. 

Amesbury, Mass.—John J. O’Brien (late), shoes, business passed into hands of 
Jeremiah J. Reardon. 

Center Point, Ark.—E. E. Hughes, shoes, etc:; sold out to Dildy Johnson & Co. 

Havana, Ark.—S. J. Barber, shoes, etc., sold Sut to Arthur Payne. 

Bethalto, IllL—W. H. Duffy, dry goods and*‘Shoes, sold out to C. Stahl. 

Ames, Ia.—W. H. Garnes bought the Little*shoe store here. 

Aplington, Ia—H. H. Dreyer, dry goods, sh@és, etc., succeeded by Dreyer Bros. 

Kellogg, la.—R. C. Wright will engage -itthe dry goods and shoe business 
here with Guy F, Galusha. 2 

Ragupat ya iaceaete Bros., dry goods atid shoes, sold out to Wm. Roen- 
endorf. in 

North English, Ia.—E. C. Reed bought the interest of J. L. Lutton in the dry 

s 4nd shoe business here. 

Silver Lake, Ia—T. H. Dahl, dry goods, shoes, etc., sold out to O. Reyerson. 

Waterloo, Ia.—Mulford & Mashek, dry goods and shoes, dissolved partnership; 
Mulford continues. 

Dover, Del—Wm. J. Benson Co., shoes, etc., incorporated with capital of 


$50,000. 
Chicago, Ill—K. & K. Shoe Store (1415 Madison St.), shoes, out of business. 
Chicago, Ill—Radmin Bros. (4545 S. Hermitage Ave.), shoes, left town. 
Leon Frank (6201 N. Clark St.), shoes, etc., out of business. 

Peoria, Ill—Block & Kuhl Co., shoes, etc., capital increased to $1,200,000. 
Clinton, Ill—Morris Fantle, shoes, etc., will discontinue. 

Lyons, Ind.—H. S. Depew Co., shoes, etc., incorporated with capital of $5,000. 
Keystone, Ia.—Hellwig Bros., shoes, etc., sold out to Mm. Rockendorf. 

Hardy, Ila.—Jos. Notestine & Son, shoes, etc., sold out to Anderson. 
Crossville, Ill.—Crossville Mercantile Co., shoes, etc., capital increased to 





,000. 
Alburnett, Ia.—C. E. Hense, dry goods and shoes, sold out to a Mr. Main. 
Henderson, Ia.—J. C. Goss, dry goods and shoes, sold out to M. S. Sturgeon. 
Modale, Ia.—Simon Fitzpatrick, dry goods and shoes, sold out to M. Pauger. 
Porter, Minn.—A. C. Westby, dry goods and shoes, sold out to Hellick Reierson. 
Hamblin, Mont.—A. J. Buckow, dry goods and shoes, ‘sold out to Elmer Tone. 
Carrington, No. Dakota.—E. O. Bartz, dry goods, shoes, etc., sold out to a 
Farmers Store Co. 
Jamestown, No, Dakota.—D. J. Burns, R. Glendenning and Oscar Zimmerman 
_ sold their interest in the Ricker Department Store to E. A. Ricker. 
Linton, No. Dakota.—J. L. Jangula, dry goods and shoes, sold out to Joe Lipp. 
Franklin, Ky.—Garrett & Meador, shoes, etc., succeeded by Meador & Reeder. 
Flaherty, Ky.—J. T. Martin, shoes, etc., sold out. 
Aberdeen, Miss.—J. & M. Lasky, shoes, etc., succeeded by M. Lasky. 
Council Bluffs, Ia.—Sargent Shoe Store purchased by Earl K. Buck of Omaha. 
arry E. Maclellan continues ‘as manager. 
Bangor, Me.—Jas. Sawyer Co., shoes, incorporated with capital of $10,000. 
New ".% Mo.—Robt. Gruebbel, shoes, etc., sold out to Oscar Grannemann 


& 4 

St. Louis, Mo.—Lipschitz-Barack Shoe Co., wholesale shoes, increased capital 
from $30,000 to $100,000. 

Kalamazoo, Mich.—Kalamazoo Shoe Mfg. Co., George A. Henderson has re- 
signed as secretary and general manager, being succeeded by Homer 
Brundage. 

Minneapolis, Minn.—Pollock & Kolersky, shoes, etc., succeeded by Rudick & 

mer. 

Porter, Minn.—A. C. Westby, shoes, etc., sold out to Helick Reierson. 

Epping, N. H.—Falconer & Feely Co., shoe manufacturers, succeeded by Over- 
land Shoe Co. 
hy ng Shoe Mfg. Co., shoe manufacturers, incorporated with capital of 

Edgeley, N. D.—Benton’s Big Ready-to-Wear Store, shoes, etc., sold out to 
R. M. Brown. 

New York City.—Max Kalter Mercantile Co., shoes, etc., capital increased to 


Stander McConnell Corp., legging manufacturers, etc., incorporated with 
capital of $50,000. 
Allenton, N. J.—F. B. Price, shoes, etc., sold out to Jas. Graham. 
Brooklyn, N. Y.—Harry Pasmowitz (38 Myrtle Ave.), shoes, sold out. 
Buffalo, N. Y.—Buffalo Bargain House, shoes, etc., sold out. 
_ Niagara Shoe Co., shoe manufacturers, capital increased to $100,000. 
Carrington, N..D.—J. G. Reitsch, shoes, etc., sold out to Nels Thompson. 
New York City.—J. Einstein, Inc., is now located at 9 Spruce St., having re- 
—_— = sean ——— 
vy & Brox Corp., shoes, etc., incorporated with capital of $12,000. 
Rubin & Glick (502 E. 138th St.), shoes, sold on , 
Buffalo, N. Y.—Syracuse Sterling Shoes, Inc., shoe manufacturers, incorporated 
wi Rigg agg ya = 
jishek, No. Dakota.—Wolf & Pfeifle, dry goods and shoes, succeeded 
Wishek Cash Store. 2 edhe 
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Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each 
Minimum amount accepted, sixty cents. 
For other ““Want” advertisements, five cents per word for 
Minimum amount accepted, 
Ads. under this heading will be received up to five o’clock 
When advertisers desire answers to come in 
care of this office, twelve words must be allowed in each ad- 
vertisement for address. When advertisers desire replies for- 
warded direct to their address, each word of the address must 
be counted in the advertisement and paid for accordingly. 
Answers to ads. must be sent under letter postage. 


page per issue: 


ttt ttt t hhh tt ttt iiitiiiiiiitt tT 


SALESMEN WANTED 


BOOT AND SHOE 


“Recorder” rates for space less than one-eighth 


7times 13 times 


$2.75 


Space 1 time 
| er .$4.00 $3.00 
ere 8.00 6.00 5.25 
eer .12.00 9.00 7.75 
| Peer 15.00 12.00 


10.00 


Payment in advance is required, except when regular advertisers, as amounts are too 


insertion. 


26 times 52 times each insertion. 


$2.50 $2.00 
4.75 4.00 
7.00 6.00 
9.00 8.00 


Tuesday, P. M. 


small tu open accounts. 


RECORDER 





April 6, 1918 


ne Dollar. 








HELP WANTED 


SHOE FACTORY WANTED 





ALESMEN WANTED—For all States, specialty 
line Women’s Comfort and Corrective Shoes, 
twelve samples, Goodyear “i 6 per cent com- 
mission. Address K, Box 468, Haverhill, Mass. 


SALESMAN wanted—Good experiened shoe sales- 
man for high-grade western line of work shoes 
in western Pennsylvania. Only live salesman with 
shoe experience Ney established business will 
considered. “Optimo,”” care Boot & Shoe 
Recorder, 189 West Madison St., Chicago. 


WANTED 
SALESMEN 


To sell shoes at retail, in both men’s 


and women’s department — young 








men preferred, also men from 
smaller or medium size cities pre- 
ferred. Apply to Chisholm’s Walk- 
Over Boot Shop, 1140 Euclid Ave., 


Cleveland, Ohio. 














POSITION WANTED 


WANTED—A manager for an exclusive shoe store 
doing a large volume of business, employing 
an average of fifty people, in one of our largest 
cities; must be a live wire. In answering, give your 
experiences and business connections for the past 
ten years in detail, age, married or single, nation- 
ality, if born in this country, wages you have re- 
ceived for the past ten years and wages you expect 
to receive. There is an opportunity for the right 
man to become interested in firm, but this is not 
necessary. Answer all questions or your applica- 
tion will not be consider All answers will 

treated strictly confidential. Address A2030, care 
ed and Shoe Recorder, 207 South St., Boston, 

ass. 








LINE WANTED 


GALESMAN—Age 45, live wire, large following, 

wants a line of boys’, misses’ and children’s 
shoes, McKays and welts, for Greater New York 
and State of New York. A. M. Plotkin, 620 East 
170th St., New York. 








V ANTED—Line of women’s McKay and welts 

or turns for retail trade in Pennsylvania, New 
York and West Virginia. Stock proposition pre- 
ferred. Address A2042, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 





SP wishes to con who is financially responsible 
wishes to contract for territory and lines 
_ eens shoes at 
x 46, care Boot and 
Boston, Mass. 


men’s, os $ a. 


popular prices. C., 
hoe Recorder, 207° South aS, 





A WELL-TRAINED retail buyer and manager, 
able executive, with 15 years’ experience, desires 
to connect with a reliable firm. I am now filling 
a highly responsible position in this capacity with 
an old-established house, but desire to make a 
change. Reputed to be a hustler, capable manager, 
possessing a thorough knowledge of retail organiza- 
tion and management. Expect income in keeping 
with position of big responsibility. Confidence 
assured to all replies. Address A2043, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 





*XPERIENCED traveling salesman desires to 

4 connect with some reputable shoe house. Ad- 
dress A2040, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


A”! MANAGER and buyer of shoe department 

desires change in position. Can furnish best 
of references. Address A2041, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


WANTED—A position as a retail shoe salesman, 

by married man; 32 yrs.; 18 years’ retail ex- 
perience, a wide experience as a buyer. I want to 
go West, so states of Texas, New Mexico, Arizona 
and California only need answer. Apply to John 
W. Feeney, 428 W. Calhoun Ave., Springfield, IIl. 














LINE WANTED 


ANTED—Manvufacturer’s line of women’s, 
misses’, children’s and men’s shoes carried in 
stock for Detroit and vicinity; married; now em- 
ployed; have car to cover territory. Address Mon- 





arch, 701 Peter Smith Bldg., Detroit, Mich. 





Wyse district sales manager, three 
more lines each of popular-priced men’s, 
women’s, boys’, misses’ and children’s shoes; also 
tine of rubber boots and shoes. A. J. Anderson, 

x 92, care — and Shoe ‘Recorder, _ South 
se » Boston, Mass. 





INE WANTED for South, California, New 
Will travel Mexico, South America, 
( > toon W wy Ten years’ sell- 
ing experience. Married. Age 36. 


sot and Shoe Recorder, 207 South St., Boston, 





ASENCY required for South Africa and Rho- 

desia. Required by one of the principal boot 
agents, the sole agency for South Africa and Rho- 
desia of a reliable manufacturer of felt slippers. 
Commission cases only. Confirmation of orders and 
payment in the United States. First class refer- 
ences. Reply address A2027, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 








FOR RENT 








FOR RENT 


Large, full equipped shoe storeroom, in 
exact center of County seat town of 4000 
population; exceedingly rich agricultural 
section only one other store in town hand- 

ng shoes exclusively. This is a fine op- 
portunity for live man. Moderate rent. 

F., 404 Lexington Ave., Dayton, Ohio. 











Shoe Factory Wanted 


I am desirous of securing a shoe 
factory, either equipped or un- 
equipped with machinery, for the 
manufacture of women’s shoes; or, 
I am willing to listen to a pro 
tion of buying a part or contro 
interest in a live concern manufac- 
turing women’s shoes. As a loca- 
tion, I prefer the North Shore of 
Massachusetts. Address, with full 
particulars, No. A-2044, care of Boot 
and Shoe Recorder, 207 South 
Street, Boston, Mass. 














FOR SALE 


FoR SALE—Good, clean $8,000 shoe stock in 
Southern Wisconsin town. Good farming commu- 

nity. Proprietor wishes to enlist. Address A2039, care 

a and Shoe Recorder, 207 South St., Boston, 
ass. 








RAFTED and must sell our shoe stock at once. 
Two years’ clean stock, exclusive lines in 
town, at a sacrifice. Pross Bros., Canajoharie, 


N. Y. 








WANTED TO PURCHASE 





PURCHASE—Mismates wanted. Address 


Ryan Shoe Co., Hannibal, Mo. 




















CASH PAID 


for shoe stores or surplus stocks of 

or for other merchandise. Leases a= 

over. We will send a representative to 

investigate and make offer upon 

Max Kalter Mercantile Co. 

100-102-104 Grand St. New York City 
Phone Spring 9413 
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WANTED TO PURCHASE 


MISCELLANEOUS 








SSE BSBSBBSBRBSBEeEs 


NF 


We Buy for Cash 


Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 


NO QUANTITY TOO LARGE 


We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
what you have for sale. 

Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 

Shoe Dept., Martin Posner, Manager 

537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 


Wetseatesuases 














Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. Quan- 
tities no object. Retail or whole- 
sale. Short term leases taken off 
your hands. 
Wire or Phone us 
Correspondence Confidential 
Established 1890 


GLAUBERG & CO. 
520-522 Broadway, New York, 


Phone Spring 6680 


We also purchase clothing, 
hats, furnishing goods, etc. 


Every Shoe Store Needs 


a pair of 


“MANCHESTER” 


(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nivper made 
which is just the right 
shape to cut out tacks on 
the inside of shoes. 


* Manchester ” 


Trade Mark Reg. U.S. 
Pat. 


nippers are made of high- 
grade tool steel, nickel 
plated with a curved jaw 
that enables you to cut 
the tacks close to the in- 
sole. 


Be sure and specify 
“MANCHESTER” 


curve jaw when ordering. 


Write us direct if your 
dealer cannot supply you. 


Price, $3.25 


Frank W. Whitcher Co. 


Patentees and Manufacturers 
Boston, Mass. 





Chicago Branch 
323-325 W. Lake St. 














We buy quick and pay highest cash price 
for retail and wholesale stocks of shoes or 
any other merchandise 

Quantity no object. 

For 80 years our specialty. 

Bank and mercantile reference. 


mete | PURCHASING SYNDICATE 
RANK WALKER, Proprietor 
610 Broadway, Brooklyn 
"Phone, 2328 Williamsburg 














MISCELLANEOUS 





Ladders 

Now In Use 
at oe oe) ian Ss Slate 
afaces fawn 7 eer Milbradt Rolling Step Lad- 


are used 
throughout the country. 
They are real time and 
money savers and are 
noiseless. Shipped sub- 
ject to approval and sat- 
isfaction guaranteed. 





Write for catalog showing 
Milbradt Ladders suited for 








NATIONAL 
SHOE 
PLATES 


3 sizes for all Shoes 
Easy to drive on. 
Hard to wear off. 
Made from drawn 
steel. Free sam- 
ples on request. 
Me. Retailer: Tell 
your repair man to 
put these heel 
plates on your cus- 
tomers’ shoes. If 
your jobber can’t 
supply you, 
WRITE US 


Immediate deliv- 
eries 


NATIONAL SHOE 

PLATE MFG. CO. 

1248 West Third St. 
Cleveland 








every kind of shelving. 


Milbradt Mfg. 

Company 

2410 N. 10th Street 
St. Louis, Me. 


te: 











Reece’s Rocker Bottom Wood Sole Shoes 


High Grade 
Wooden 








ou — “Sh abe Site: Muh counters 
Shoes, -45 te $1.80; lace shoes $2.00 
te $3.00; Boots iourtoon inc, ‘ote $3.60 ” 





REECE sHom’'C co. -« LUMBUS, NEB. 
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Statement Ownership, Management, etc., of 
the “Boot a Shoe Reorder,” published weekly at 
Boston, Mass., for ty 1, 1918, required by the 
act of "August 24, 

Editor, Arthur Db AN 207 South St., 
Boston, Mass. 

Business Manager, Everit B. Terhune, Swamp- 
scott, Mass. 

Publisher, Boot and Shoe Recorder Pub Co., 
Boston, Mass. 

Owners, United Publishers’ Corporation. 

gg mg H. M. Sweetland, 231 West 39th 

New York City; C. T. Root, 231 West 39th 
St. New York City; G. G. 7. 171 Cooper 
Ave., Upper Montclair, +“ = H. Taylor, Park 
Ave., Montclair, N. J.; A. C. “‘Mieet 231 West 
39th St., New York City; J. M. Phillips, 171 
Cooper Ave., Upper Montclair, N. J.; W. H. Lind- 
say, P33 West 39th St., New York City; Elizabeth 
Mekeel, 80 Upper Mt. Ave., ee Se *: 
Fritz J. Frank, Pleasantville, N. Y.; G Rob- 
bins, 231 West 39th St., New York City, w. I. 
Ralph, 231 West 39th St., New York City; Geo. 
H. Griffiths, 231 West 39th St., New York City; 
Franklin T. Root, 231 West 39th St., New York 
City; George E. Sly, 50 Union Square, New York 
City; E. J. Rosencrans, 50 Union Square, New 
York City. 

(Signature of Business Manager), 

EVERIT B. TERHUNE. 

Sworn to and subscribed before me this first day 
of April, 1918. 

(Seal) MALCOLM B. VARNEY, 
Notary Public. 
(My commission expires March 13, 1925.) 


Bf 


Without 





“FISHER” 
TES Pat OF 
HEEL and 
COUNTER- 
SUPPORT 


anes ~ ay 










Prevent s the Counters of Boots and Shoes 
from Running Over. Easily Applied. No 
oe Department should be without 
them. 


The New Improved 
“E. W. 99 
SHOE STRETCHER | 


will adjust counters or stretc! 

two whole sizes without damaging the the 

shoe, Range of sizes: 

men’s 12. Shoes can 

either across the base end or of tip to 
ive greater height or width to % 


2.00 each. 
F. W. WHITCHER CO. 

















T. W. GODSOE,, Pres. 
W. G. DONALD, Vice-Pres. 
F. E. JONES, Treas. 


F. E. JONES COMPANY 


FANCY MAT KID 


COLORS 
95 South Street, Boston 


AARON 
Do you + ell 


want S 


accumulations of your shoe line 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED : 
setting More Shoes Sold oe not only ‘‘more”’ but “‘right’’; sold for the right purpose, to the right wearer, in 
the rigt t fitting, for the right price, at the right rofit. This is the great problem of the retail shoe merchants. 
The chief purpose of the “* 


Member of Associated Business Papers, Inc. 


depends the progress of the entire allied industries relating to s 
Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. 
Member of the Root 


Each issue copyrighted by the Boot and Shoe Recorder seme. & 


oot and Shoe Recorder’”’ is to me solve it; for this is the basic problem upon which 
oes and leather; their production and distribution 


Newspaper Ass'n 


ntered at the Post Office, Boston, Mass., as second class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 











WHERE TO BUY 














BOOTS AND SHOES. 


Allen-Foster-Bridgeo Co., Lynn, } 

Apsley Rubber Co., Hudson, Mass.. 

Bancroft-Walker Co., Haverhill, Ma 

Barry Co., T. D., Brockton, Mass. 

Bates Co., / , Webster, Mass 
Chicago 

Brockton Shoe Mfg. Assn., Brockton 

Carter, J. W., & Co., Nashville, Tenn., 
Chicago, 

Chippewa Shoe Mfg. 

Clapp, Edwin, & Son, Inc., E. 
Mass. 

Clark, James, Co., St 

Cotter Shoe Co., Lynn, } 

Cushman & Co., W. C., Boston, Mass.:...... 

Dalton Co., Breckton, Mass........- ho 

Diamond Shoe Co., New York City. . 

E-Z Walk Mfg. Co., New York + 

Eaton Co., Charles A. Brockton, Mass....... 

Edwards Co., J., Philadelphia vr4th nar 

Evans’ Sons, L. B., Wakefield, Mass 116 

Green, Daniel, Felt Slipper Co., I 

Grieb Shoe Mfg. Co., Philadelphia. 

~~  o—- Shoe & Legging Co., Hagerstown, 


Hollchan & Sons, Inc., Philadelphia, Pa. 

Harney Shoe Co., P. J., Lynn, Mass 

Holmes, W. T., Co., Philadelphia 

Howard & Foster Co., Brockton, Mass 

Hoyt, F. M., Shoe — Manchester, N. . 104- 108 

Johnson Bros. Shoe M fg. Co., Hallowell, “Me. 100 

Kalt-Zimmers Mfg. Co., Milwaukee, Wis 13 

Kaut-Reith Shoe Co., Carthage, Mo 

Keith, Preston B., Shoe Co., Brockton, 

King, Mrs. A. R., Philadelphia. . 2d Theva 78 

Krohn-Fechheimer Shoe Co., Cincinnati, O.. 8-9 

Lane Bros. Co., Boston, Mass.........+++-- 

Lindner Shoe Co., Carlisle, Pa, 

Lund-Mauldin Shoe Co., St. Louis, Mo 

Lunn & Sweet Shoe Co., Auburn, 

Malbon Shoe Co., Haverhill, } : 

McElwain-Barton Shoe Co., Kansas City, Mo. 
Front cover 

Menihan & Co., The, Rochester, N. 1 

Mitchell-Caunt Company, Lynn, 

Monitor Shoe Co., New York City 

Packard, M. A., Co., Brockton, Mass 

Parker-Holmes & Co., 

Powell & Caneel, New York City 

Racine-Shoe Mfg. Co., Racine, Wis.... 

Reece Shoe Co., Columbus, Neb 

Reed, E. P., & Co., Rochester, N. Y 

Rhein Shoe Co., St. Louis, - 

Rice & Hutchins, Inc., Bosto 

Riemer Shoe Co., A. H., iiemcion a 

Roberts- Johnson & Rand Co., St. Louis, Mo. 

Smith, R. P., & Sons Co., Chicago, Il 

Smith, Wm. Sumner 

Solo Shoe Co., New York City 

Standard Felt Co., West Alhambra, Cal 

Stetson Shoe Co., The, So. Weymouth, Mass. 

Sullivan, P., & Co., Cincinnati, 

Thompson Bros. Shoe Co., Brockton, Mass... . 

Thomson-Crooker Shoe Co., 

Thompson Shoe Co., St. Paul, Minn 

Timson Bros., Inc., Boston, RCs es 

United States Rubber Co.,. New York City 88- $9 

Victor Shoe Co., Salem, MDs «ance 42 

Vinsonhaler Shoe Co., St. Louis, Mo. 

Weyenberg Shoe Mfg. Co., Milwaukee, Wis 

Whitcomb Shoe Co., Haverhill, Mass 

Williams, Clark & Co., Lynn, Mass.. 

Wright, E. T., & Co., Rockland, Mass.. 


LEATHER AND OTHER MATERIALS 
Baker & Kimball, Inc., Boston 
Beggs & Cobb., Inc., Boston. .. tees 
Creese & Cook Company, Danversport, ‘Mass... 
Einstein, J.. New York City 


Farnsworth-Hoyt Co., Boston, Mass 
Gitterman, Henry, & Co., New York City.... 
Hub Gore, Boston, Mass.............+0+- 
Jones Co., F d 

Levor, G., & Co., Inc., Gloversville, N. Y.... 
Schmidt, Carl E., & Co., Inc., Detroit, —, 


Standard Kid Mfg. Co., Boston, Mass 
Standard Oil Cloth Co., New York City 
Trugott-Schmidt Co., Milwaukee, i 
Vaughan, George C., Salem, Mass 


FINDINGS AND SHOE STORE -SUPPLIES. 


Allen, Joseph, Pawtucket, R. I 

Brown-Durrell & Co., New York and Boston.. 
Colt-Cromwell Co., New York City 
Emery-Beers Co., New York City 

Empire Shoe. Findings Corp., New York City 
Globe-Wernicke Co., Boston and New York. 
Goodrich, B. F., Rubber Co., Akron, O.... 7 
Goodyear Tire & Rubber Co., Akron, O.... 
Hylo Mfg. Co., Jefferson Cay] = 

J. & B. Sales Co., Worcester, M. 

Laing, Harrar & Chamberlin, Philadelphia... 
Lyons & Co., Hugh, Lansing, Mich 

Milbradt Mig. Co., oe Louis; Mo 

Nathan Novelty Mfg New York City. 
National Shoe Plate’ Mie’ Co., Cleveland, 6; 
Norwich Nickel & Brass Co., "Norwich, Conn. 
Phillips, A., & Co., Inc., New York City.. 
Polay Fixture Service Co., Chicago, Ill 
Rex-Hide Rubber Mfg. Co., East Brady, Pa.. 
Streit, C. F., Mfg. Co., Cincinnati, 

United Lace & Braid Mi g. Co., Providence, R. I. 
Whitcher, F. W., Co., Bo 

World Supply Corp., New York City 


MACHINERY, LASTS, MFRS.’ SUPPLIES, 


DRESSINGS, ETC. 
Beckwith Box Toe Co., Boston 


115 
Elliott Machine Co., Grand Rapids, Mich.... 


Griffin Mfg. Co., Inc., New York City 

New York Dyeing Co., New York City 
Radium Dye Co., Inc., Kansas City, Mo.... 
Rogers Fibre Co., Boston 


34 
Toledo Button Machine Co., Toledo, Ohio.... 
96-3 


United Shoe Machinery Corp., Boston 
United Shoe Repairing Machine Co., Boston. 
Wade & Co., A. R., Haverhill, Mass 
Whittemore Bros., Inc., Boston, Mass 


WINDOW DECORATIONS. 
ow a Scrimgeour Sales Co., Inc., New York 
—— 


MISCELLANEOUS. 


Atlantic Printing Co., Boston, Mass 

t and Shoe Workers’ Union, Boston 
Brooklyn Purchasing Syndicate, ne ny N. Y. 
Credit Clearing House, New York 
Gans Stevens Mercantile Co., Chinaes 
Glauberg & Co., New York ‘City 
Harvard Engraving Co., 
Hooper Printing Co., Boston, Mass 
Hotel Martinique, New. York City 
Independent jobbing Co., Boston, Mass...... 
Journal Engraving Co., Boston, 
Kaiter Merc. Co., Max, New York City 
Recsrest, BestOm, Baeicaccscccccccccceces 
Lilly, Henry, New York City 


New York Export Purchasing Corporation, 
118 


New York City 
Tolman Print, Brockton, Mass 
Yaliman, Robbins & Co., Chicago, Ill 
Van Praag Co., New York City 
Zoccola Co., inc., Boston, Mass 


Foreign, $7.50 
Member of Audit Bureau of Circulations 





Published Weekly in the interest of the shoe mer- 
chant, wholesaler and manufacturer by t 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 


OFFICERS. OF THE CORPORATION 
CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treasurer and Gen’l Mgr. 

. R. HILL, Ist Vice-President 
AYLOR, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 


SWAIN, CARPENTER & NAY, Counsel 
101 Tremont Street 


ARTHUR D. ANDERSON, Editor 
WALTER C. TAYLOR 
GEORGE E. B. PUTNAM 
ARTHUR E. HAWKINS 
Associate Editors 





PUBLISHERS’ NOTICE 


SUBSCRIPTION—The subscription price of the 
Boot and Shoe Recorder is $3.50 a year in ad- 
vance, which includes postage in the United 
States, Cuba, Hawaiian Islands, Philippine 
Islands and Mexico. The price for Canada 
is $5.00 a year, including postage. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $7.50 per 
year, including postage. 

subscriptions are payable in advance. 

ADVERTISING RATES—Card of Advertising 
rates furnished on application. For rates for 
Wants, for Sales, etc., see Want Page. 





OFFICES IN 


BROCKTON OFFICE: 224 Moraine St., Geo. 
W. R. Hill, Manager. Telephone 507. 
CHICAGO OFFICE: 189 West Madison St. 
Telephone Franklin 5073. B. C. Bowen, 
Manager. 

ST. LOUIS OFFICE: 1627 Locust St. B. C. 
Bowen, Manager. 

NEW YORK OFFICE: Room 97, Graham 
Bldg., 127 Duane St., H. Walter Scott, 
Manag Teleph 959 Worth. 





PHILADELPHIA OFFICE: 929 Chestnut St., 
H. Walter Scott, Manager. 

HAVERHILL OFFICE: Chamber of Com- 
merce Rooms, Haverhill National Bank 
Bldg., Geo. W. R. Hill, manager. 

oe OFFICE: 16 State St., Robert 

Woodruff, Manager. Telephone 1611J. 

m3... OFFICE: 604 First National 

Bank Blidg., B. - Bowen, Manager. Tel- 
ephone Main 609. 

LYNN OFFICE: Fred A. Gannon. 

MILWAUKEE OFFICE: B. C. Bowen, Man- 
ager. 

FOREIGN ares 207 South St., Boston, 
Mass., Alex R. Zoccola, Director. 

Paris Office: 66 bis Rue Saint Didier, George 
E. Light, Manager. 

London Office: John C. Curtis, Manager, Man- 
sion House Chambers, London, E. C. 
Australian Office: Cromwell Building, Mel- 

bourne, Wm. H. Elsum, manager. 

Argentine Office: Elias N. Rocca, Balcarce 150, 
Buenos Aires. 

Spanish Office: Leoncio de Miguel, 20 Fuen- 
carral, Madrid. 

Cuban Office: S. Vidal Vidal, Manager, P. O. 
Box 148, Santiago de Cuba. 

Brazil: Leon Combacau, Ouvidor 71, Rio de 
Janeiro. 

Japanese Office: Yokohama, J, F. Wagen, Mgr. 








